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HOW NEW FORM OF 
STANDARD POLICY 
DIFFERS FROM OLD 


David Rumsey Points Out Important 
Changes; Bill Introduced in New 
York Legislature 








MORE CONVENIENT FOR ASSURED 





Greater Liberality in Treatment of 
Warranties and Conditions—Mortga- 


gee’s Interests Outlined 





A bill incorporating the new standard 
form of fire insurance policy, adopted 
at the convention of insurance com- 


missioners‘ in New York on December 


12, 1916, has been introduced in the 
New York Legislature, as an Insurance 
Department measure. The Eastern Un- 
derwriter asked David Rumsey, vice- 
president and counsel of the Contin- 
ertal, to point out the more important 
differences between the present New 
York standard form of fire insurance 
policy and the form adopted in Decem- 
ber, and just introduced in the Legisla- 
ture. At the request of the New York 
Insurance Department Mr. Rumsey and 
C F. Shallcross, manager of the Royal, 
advised with the insurance commis- 
sioners in the preparation of the new 
form, later acting as a sub-committee 
of the National Board’s committee on 
laws and legislation. 

Mr. Rumsey’s diagnosis of the differ- 
ence in the forms follows: 


1. Convenience for the Insured 


The present standard form is so long 
and so lacking in arrangement that 
the assured is required to read prac- 
tically the entire policy whenever he 
desires to ascertain any of his rights 
or obligations. In revising the policy, 
every effort was made to shorten it. 
It was found, however, to be utterly 
liupracticable to make the policy ap- 
preciably shorter without sacrificing 
either the substantive rights of the 
parties or their clear expression. The 
New York standard policy contains 
2.441 words while the new policy con- 
tains 2,063 words, a shortening to the 
extent of 378 words. 

The present condition of the law in 
reference to insurance of mortgagee 
interests was found to require addi- 
tional provisions in the new policy not 
contained in the present standard form. 
Thus, the part of the new policy de- 
vcted to a definition of the rights and 
Obligations of mortgagees contains 189% 
words, whereas the old policy provision 
comprised only 73 words, so that aside 
from the mortgagee interest clauses 
the new policy has been shortened to 


(Continued on page 16) 
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1863 THE 1917 


IREMAN’S FUND 


INSURANCE COMPANY 
OF SAN FRANCISCO 


(CALIFORNIA STANDARD) 





Assets .............$13,445,953.99 
Liabilities .......... . 9,769,761.49 
Premium Income .... 10,029,340.75 
Reserve Fund ....... 6,793,738.71 


3,676,192.50 
1,500,000.00 


Surplus Fund ....... 
Paid-up Capital 


Policyholders’ Surplus $5,176,192.50 


COMPARATIVE CONDITION 
January Ist Assets Reserve Net Surplus 
a ar $ 741,487.72 $ 244,603.64 $ 153,172.13 
ee 2,431,717.79 797,618.97 484,438.25 
| ae 3,884,38 1.08 1,316,823.19 1,312,720.64 
ee 7,431,401.75 3,180,066.25 2,014,856.91 
eee 10,175,434.49 5,244,797.20 2,275,058.51 
a eee 11,326,205.60 2 661,581.73 2,664,704.18 
SUF «ee<xs 13,445,953.99 155,238.71 3,676,192.50 





EASTERN DEPARTMENT 


A. K. SIMPSON, Manager J. W. LITTLE, Asst. Manager 
Mason Building, Boston, Massachusetts 
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HENDERSON KELLOGG, Special Agent 


NEW YORK STATE.—CHARLES E. DOSSER, State Agent 
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FLOOD OF COMPULSORY — 
INVESTMENT MEASURES 


Bills Introduced 
States a Record fer This Type 


in Seven Different 


of Legislation 





BANKERS OPPOSE MISSOURI BILL 





North Dakota Legislature Adjourns— 
Unfavorable Action By Arkansas 
Legislature—Situation Elsewhere 





At least seven bills of a compulsory 
investment nature have been introduced 
in the various legislatures, which is 
said to be a record for attempts at 
such legislation. One State in which 
the advocates of compulsory invest- 
ment are unusually active is Missouri, 
where there is a bill calling for 75 per 
cent. of the reserves of the life insur- 
ance companies to be invested in that 
State. An interesting phase of the 
Missouri public opinion on the subject 
of compulsory investment is shown in 
the opposition of the leading bankers 
of St. Louis and Kansas City, who have 
gone on record against the bill. 


Situation in a Nutshell 

A brief summary of the cOmpulsory 
investment situation in other States 
follows: 

In North Dakota. House Bill. It 
did not go through the House and the 
Legislature has adjourned. 

Nebraska. Bill pending for at least 
a month and has made no progress to 
date. 

Minnesota. A _ bill was introduced 
about two weeks ago. 

Arkansas. Action of the committee 
was unfavorable to the bill by unan- 
imous vote. 

New Mexico. Has not made any 
progress as yet. 

Oklahoma. Still pending, but haa 
not been reported by the committee. 


Disability in Wisconsin 

The Chappel bill, permitting the writ- 
ing of disability insurance, was reported 
out of both Houses in Wisconsin and 
was ready for vote this week. It has 
the endorsement of the Insurance Com- 
missioner. If this bill passes the Com- 
missioner has ruled that double indem- 
nity will not be permitted unless the 
company writing same has charter right 
to do an accident business and is duly 
licensed to do such accident business in 
its home State. The New York Life and 
some other companies have such a 
charter right. 

Massachusetts Annuity Bill 

In the Massachusetts Legislature this 
week, Representative J. Weston Allen 
asked permission of the rules commit- 
tee to introduce a bill invoking the aid 
of the State for the flotation of a plan 
for selling annuities at a moderate rate. 
It provides a schedule of annuities for 
old age. An interesting feature is that 
the “Boston Transcript,” one of the 
most conservative papers in the coun- 
try, printed a column editorial practi- 
cally endorsing the bill. 
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ADDRESSES BROOKLYN BROKERS 


Elias Klein, of Jos. D. Bookstaver Gen- 
eral Agency of Travelers, Tells of 
Opportunity in Life Insurance 





At the meeting of the Brooklyn 
Brokers’ Association last night, Elias 
Klein, assistant to Jos. D. Bookstaver, 
genera! agent of the Travelers, spoke 
on life insurance from the’ broker’s 
standpoint. His subject was “The 
Evolution of Life Insurance and its 
Scientific Application.” 

Describing the field which is open to 
the broker in soliciting life insurance, 
he said in part: 

“Statistics show that as a class the 
average merchant with an income over 
$10,000 is under-insured, whereas the 
so-called laboring class is as a rule in- 
sured to the maximum of their paying 
capacity. For instance, we have on one 
hand a professional man with an in- 
come of $10,000 carrying $5,000 life 
insurance on the ten-year endowment 
plan. On the other hand we have a 
working man earning $1,000 a year 
loaded up with $4,000 on the ordinary 
plan. 

“The business man is under-insured. 
He does not carry the proper form. 
This condition could be remedied with- 
out incurring any additional expense 


on the part of the policyholder, A $65,- 
000 ten-year endowment policy costs 


him about $450. For approximately the 
same premium, that man could carry 
$22,000 on the ordinary life plan. If 
he carried $5,000, costing him about 
$105, and invested the difference in 
his own business, the earnings at 6 
per cent. plus the surrender value of 
the ordinary life policy would at the 
end of ten years amount to more than 
$5,000. A man with a profitable busi 
ness does not have to worry about 
paying the premium in later years 
while the poor man must take this 
into consideration. 


“T cite this suppositious case to show 
that the ordinary business man with 
whom the average fire broker deals is 
the finest kind of a prospect for life 
insurance; that this field has not been 
overworked as seems to be the general 
impression, and that the average brok- 
er could materially add to his income 
by bringing life insurance to their at- 
tention in the manner I have outlined 
to you.” 


EXTENDED INSURANCE 


Since the adoption of the Mutual 
Benefit’s non-forfeiture system in 1879, 
the Company has paid as death losses, 
1,736 policies which had ceased to be 
in force by reason of non-payment of 
piemiums. Without any action by the 
insured, the Company applied the value 
of these lapsed policies in the form of 
extended insurance, and upon the death 
ot the insured paid to the beneficiaries 
thereunder the amount insured, viz.: 
$3,958,694. Upon many of these policies 
less than three years’ premiums had 
been paid. 

Under life and endowment policies 
issued by the Mutual Benefit the insured 
may surrender the policy within one 
month from date of lapse, and receive 
the value either in cash or in paid-up 
policy. If the insured does not act, 
the insurance is automatically extended. 
The paid-up policy values of the 1,736 
policies above mentioned would have 
been $929,594, whereas, the Company 
actually paid under its non-forfeiture 
system the sum of $3,958,694. 


LANGLEY WRITES GROUP 
E. P. Langley, agency supervisor of 
the Equitable Life Assurance Society 
at Philadelphia, has covered the em- 
ployes of the Girard Trust Company on 
the group insurance plan. About 250 


employes of the company are benefited 
by the insurance, which amounts to 
$200,000. 








Agency Superintendent Wanted 








to quality building. 








A high grade young man with a clean record and ambition can have 
an unusual opening with the oldest and leading general agency of a 
well known Connecticut Life Insurance Company. 
visit and work with the present agency force, also to help establish 
new agencies in New York, Vermont, New Hampshire and western 
Massachusetts, where 16,000 satisfied policyholders and forty enthu- 
siastic agents producing over $3,000,000.00 in 1916 will help him to 
keep up the momentum of a successful agency. Splendid and unique 
agency development system is operative. 
The right man, tireless in effort, capable of as- 
suming responsibility and display initiative, will have a worth while 
future direct with the Company. 
Reply in confidence giving age and full particulars. 


| AGENCY SUPERINTENDENT, 
P. O. Box No. 1377, Hartford, Conn. 


He is needed to 


Quantity results secondary 


Salary and traveling expenses. 














OFFERS PRIZE FOR INCOME INSURANCE WRITERS 


William P. Dodson, of Norfolk, Sponsor 
For Contest in Southeast—Prize 
Offer Text 





William P. Dodson, a life insurance 
man of Norfolk, Va., has offered a cash 
prize for the member of the Southeast- 
ern Congress who pays for the greatest 
number of policies from March 1 to 
February 1. The policies must pay $25 
a month to the beneficiary for five 
years. 

Mr. Dodson’s personal cards read “In- 
come Specialist.” He is manager in 
Norfolk, Va., of the Mutua] Life. His 
conditions follow: 


“I offer a prize of $50 in gold to the 
full-time field man, who is eligible as 
a member of the Southeastern Congress 
in the following associations: District 
of Columbia, Baltimore, Md.,_ Rich- 


mond, Va., Norfolk, Va., Roanoke, Va., 
Lynchburg, Va., and the Valley of Vir- 
zinia, who pays for the greatest num- 
ber of policies from March the first, 
1917, to February first, 1918, for $1,415.- 
50, paying $25 a month to the benefi- 
ciary for five years. 

“Where the five year installment is 
less than $211.99, the amount of insur- 
ance value must be increased to net 
the beneficiary $25 per month for the 
time stated (five years), excess inter- 
est earnings not to be considered, to 
be written on the ordinary life, limited 
pay, or endowment plan. 

“An affidavit from the general agent 
or manager must accompany the re- 
port.” 

Please note memorandum below: 

“$1,000 equals $211.99 per year, or 
monthly, $17.66 plus. $1,415.50 equals 
$307 per year, or monthly, $25 plus.” 








THREE 


Important new features are announced by 








THE GERMANIA LIFE 


INSURANCE COMPANY 


of NEW YORK 


A Double Indemnity Clause 
which provides for the payment of double 
the face of the policy in case of the death — {| 
of the insured as a result of an accident of 


ANY KIND. 


A New Income Endowment Policy 


and 


The Extension of Its 


to All New Policyholders 


50 UNION SQUARE 


“4 Growing Company for Growing Men” 
T. LOUIS HANSEN, Superintendent of Agencies 


Free Health Service 


NEW YORK CITY 




















CAPITAL STOCK INCREASES 


Phillips Recommends That There Be No 
Change Unless Approved By 
State Official 


In his report to the legislature §Sy- 
perintendent Phillips recommends leg- 
islation prohibiting any change in the 
amount of capital stock of a life insur. 
ance company doing business in this 
State, or any change in its charter or 
articles of incorporation, without ex- 
press authority granted in writing by 
the official of the State to whom is en- 
trusted the duty of supervising insur- 
ance companies: Provided, however, 
that this requirement may be waived in 
case of a life company of another State, 
where the laws of its domicile give like 
authority to its supervising officials. 

There should be some restriction, or 
at least regulation, of the right of a 
stock life insurance company to increase 
its capital stock, he says, and continues, 
“If such a company is conducting solely 
a non-participating business, and the 
policyholders are not entitled to share 
in any portion of the excess earnings 
or savings, I concede that the public 
need have little concern to what extent 
the capital is increased. If, however, it 
issues participating policies, the matter 
of constantly increasing the capital 
stock may be of grave importance to its 
policyholders. It is true that the capital 
stock of a life insurance company in a 
measure stands as a guaranty for the 
fulfillment of its policy obligations, but 
when the amount is largely in excess 
of what is required as ample security, 
it may become a burden instead of a 
benefit to the policyholder. The stock- 
holder naturally expects a fair return 
on his investment. Increased stock 
means an additional amount to be paid 
in dividends, the greater portion of 
which will be paid from a fund which, 
otherwise, would be distributed to the 
policyholders. No domestic insurance 
company can increase its capital stock 
or amend its charter without the approv- 
al of the Superintendent of Insurance. 

“There is no good reason why a for- 
eign life insurance company, admitted 
to transact business in this State, should 
not obtain similar approval, where the 
State of its domicile fails to prescribe 
such requirement.” 





Darwin P. Kingsley, president of the 
New York Life, made four public ad- 
dresses in January and February which 
have been published in a booklet and 
have been given a wide circulation. At 
a dinner of the Canadian Society at 
the Hotel Biltmore, Mr. Kingsley dis- 
cussed “The Evil That Men Do Lives 
After Them.” At a dinner of the 
Seniors’ Golf Association at Delmonico’s 
Mr. Kingsley made a felicitous talk as 
president of the association. At @ 
dinner to the Rt. Rev. William Law- 
rence, Bishop of Massachusetts, Mr. 
Kingsley talked on “The Sin of the 
Church,” based on the Church’s pen- 
sion fund. The last address was on 
“Life Insurance As a Vocation,” deliv- 
ered before students of Williams Col- 
lege, Williamstown, Mass. Mr. Kings- 
ley concluded his talk to the members 
of the Seniors’ Golf Association with 
this toast: 

Ah, My Beloved, play the game 
that clears to-day of Past Regrets 
and Future Fears; TO-MORROW! 
Why to-morrow I may be Myself 
with Yesterday’s sev’ thousand 
years. 


EQUITABLE APPOINTS MA NAGER 


I. Reed Thomson has been appointed 
agency manager for the Equitable Life 
Assurance Society, with headquarters 
at 23 Evans Building, Utica, N. Y. 


Walter Erwin Johnson was appointed 
general agent for the Berkshire Life, in 
Minneapolis, succeeding A. M. Wheeler, 
who resigned on February 28. 


rr, 


March 9, 1917. 


THE EASTERN 


UNDERWRITER 


3 





Prudential Group 
Terms and Conditions 


MAXIMUM ON EACH LIFE, $3,000; 
MINIMUM, $250 


Annual Dividends, Disability Feature, 
How and When Payments are 
Made, Year Term 


A synopsis of the group insurance 
policy issued by The Prudential will in- 
terest readers of The Eastern Under- 
writer, particularly in view of the grow- 
ing demand for this protection: 


To be insured on this plan a group 
must represent the employes of one 
person, firm or corporation and number 
not less than one hundred. The policy 
is purchased by the employer and the 
employer is responsible for the payment 
of premiums. 

A group may consist of all employes 
in active service who are more than 
fifteen years of age; or, if so desired, 
may comprise less than all, provided 
exclusion is in accordance with some 
definite plan, such as length of service, 
amount of salary, etc. 

Amount of Insurance 

The amount of insurance on each life 
may be made uniform or may vary ac- 
cording to some definite plan. The max- 
imum amount accepted on any one life 
will be $3,000 and the minimum $250. 

New employes between the ages of 
fifteen and sixty-five may be subsequent- 
ly added to the group, and the amount 
carried on any employe in good health 
may be increased. 

The group policy will be issued with- 
out medical examination of the indi- 
vidual employes (unless required by 
law), but evidence of insurability will 
be required of new employes before 
they are adaed to the group. 

The policy will be issued as a one- 
year term policy, renewable at the end 
of each year for the ensuing year by 
the payment of the premium for that 
year. 

Premium rates will depend on the 
ages and occupations of the individual 
employes. They can be quoted when 
accurate information in this respect is 
furnished to the Company. The total 
premium payable by the employer is 
the sum of the premiums for the insur- 
ance on the individual employes. It 
will be noted that on this plan the indi- 
vidual premiums, being based on at- 
tained ages, increase from year to year. 
Under normal conditions, however, the 
total premium is not likely to vary 
greatly, because the changes constantly 
occurring in the composition of the 
group tend to keep the average age, 
and consequently the average premium, 
about the same. 

Annual Renewal of Policy 

Premiums during the first five-year 
period will be computed upon the basis 
of a table of rates written in the policy. 
But the Company reserves the right, at 
the end of each five-year period, to 
change the rates upon the basis of 
which subsequent renewals may be ef- 
fected. 

Annual dividends, as ascertained and 
apportioned py the Company at the 
end of each policy year, are payable 
under a group policy, thus reducing the 
net cost of the policy. 

A prominent feature of the group pol- 
icy is a provision that if any male em- 
Ploye less than fully sixty years of 
age shall become totally and permanent- 
ly disabled, no premiums shall be pay- 
able thereafter on account of his insur- 
ance, and payment of such insurance 
shall be made in installments over a 
period of five years, such payments to 
begin six months after the disability 
occurs. 

Immediately on receipt of due proof 
of the death of any employe insured 
under the group policy, the insurance 
on such life will be paid in one sum, or 
m twenty-four monthly installments 
over a period of two years, or in fifty- 


two weekly installments during one 
year. Should payment be made in in- 
stallments, each installment will be 
increased by such dividend as may be 
apportioned by the Company. Payment 
will be made to the beneficiary named 
by the employe. 

Certificates will be issued to the in- 
dividual employes, showing the amount 
of insurance on each life and the name 
of the beneficiary to whom the insur- 
ance would be paid in event of the 
death of the employe. The beneficiary 
named in the certificate may be changed 
as desired by the employe. 


Termination of Insurance 


The insurance carried on any em- 
ploye will terminate with the termina- 
tion of employment, except that if the 
employment is terminated on account 
of total disability, the employer may 
continue the insurance during such dis- 
ability by the payment of the premium. 
A refund on any unearned portion of 
a premium on account of the termina- 
tion of employment will be made in 
event of such termination. In event of 
termination of employment where an 
employe has been insured for at least 
one year, he may convert his insurance 
into a policy on any of the Company’s 
regular plans without medical re-exam- 
ination and at the then current rates 
of the Company for such a policy, and 
the insurance on his life may thus con- 
tinue in force. 


D. D. MAPES PROMOTED 
Columbian National Makes Him Super- 
intendent of Agencies of Its 
Accident Department 

President Childs, of the Columbian 
National Life, announces the appoint- 
ment of Darl D. Mapes as superinten- 
dent of agencies for the accident de- 
partment, with headquarters at the 
home office. 

Mr. Mapes has made _ remarkable 
strides in the service of the Columbian 
National Life. He came with the Com- 
pany a little over a year ago and his 
work was so effective that L. A. Greene, 
in charge of the home office accident 
general agency, took him into partner- 
ship under the style of Greene & 
Mapes. He now resigns this partner- 
ship arrangement in order to devote his 
whole time to his new duties. 





OUT-TALKED PROSPECT 

Recently one of the Mutual Life’s 
managers in a Southern city personally 
secured an application for $1,000 in- 
surance. When the application reached 
the Home Office, some statement con- 
tained therein led the Bureau of Appli- 
cations to wire the manager as follows: 
“Why did this man apply for insur- 
ance?” The manager, somewhat non- 
plussed by the query, wired back: 
“Because I out-talked him!” 
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REAL SATISFACTION 


INUMNNUNUNNNNO NUON 


Working with William N. Compton and the John 
Hancock Mutual Life Insurance Company in New 
York City forms the happiest combination imagin- 
able for the life insurance salesman. 


If you have any doubt in your mind have it dispelled 


220 BROADWAY 


Prospect Bureau of 
Mutual Benefit Life 


FORM GIVING NAMES OF BROTH- 
ERS AND BROTHERS-IN-LAW 





New Idea, Also, in Agent’s Certificate 
—Names of Friends Who Recom- 
mend Applicants 

At the recent Atlantic City confer- 
ence of Mutual Benefit general agents, 
Assistant Superintendent of Agencies 
Winton diverted from his program topic 
long enough to illustrate the great value 
to be gained by the general use of the 
Company’s form 423, which is the green 
prospect bureau slip for the names of 
brothers and other near relatives of the 
applicant. He mentioned the fact that 
the records of the prospect bureau in- 
dicate that 80 per cent. of the leads 
furnished by form 423 are actually 
closed for business. 

William 8S. Cochrane, general agent 
at Peoria, in his paper on the “Develop- 
ment of Country Territory,” spoke of 
the numerous possibilities in the use of 
this prospect bureau slip. Mr. Coch- 
rane has enlisted the co-operation of 
the examiners in his territory in getting 
form 423 filled out. He attaches one of 
these blanks to every application, past- 
ing it to the margin opposite question 
showing the family record. When thus 
attached it is quite natural and easy 
for the examiner to secure the desired 
data in connection with the family his- 
tory. In his efforts to encourage more 
general use of form 423, Mr. Cochrane 
wrote carefully prepared letters both to 
his agents and examiners. 

Names From Everywhere 

Since this scheme was inaugurated in 
the Peoria agency the prospect bureau 
of the home office has received more 
completed green slips from that terri- 
tory than any other in the country. Mr. 
Cochrane reports that he has secured 
hundreds of names scattered all over 
the United States. He feels from his 
experience that if use of form 423 were 
to spread to all agencies, it would be 
the greatest prospect aid that could 
possibly come to the solicitor. Such a 
scheme universally carried out would 
in all likelihood yield a score or more 
of very desirable prospects every week 
to each general agency 

“We are convinced that many of our 
agents are overlooking the great ad- 
vantages of the use of this simple plan 
for securing prospects,” says the Mu- 
tual Benefit’s “Pelican.” The idea of 
form 423 did not originate in the home 
office, but was a practical suggestion 
by J. C. Dillingham of Charleston, 8. C., 
which we adopted because of its very 
evident great possibilities. It has been 
suggested that too much information is 
asked for on the present green slip. 
When this is reprinted, therefore, it 
will be in the following form, which, it 
will be noted, is more simple than the 
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Phone 6030 Cortlandt 
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present blank and in consequence can 
be more readily completed either by 
the examiner or the agent. 

Co ere ied Policy Number 
General Agency at............ 

To Examiners and Agents: 

Please supply the following informa- 
tion regarding brothers and brothers-in- 
law: 

Name.... Address.... Relationship... . 

Many of the Company's agencies have 
adopted the New York City plan origi- 
nated by L. A. Cerf, general agent, for 
securing reference names through space 
for same printed on the margin of Part 
I of the application. Most any appli- 
cant will readily give the names of 
a few friends. 

H. M. Solenberger, general agent at 
Springfield, lll., has suggested that it 
would be still easier to secure names 
iy the agent's certificate - should be 
changed to include space for references. 
It would then be a simple matter for 
the soliciting agent to tell the applicant 
that it would be necessary for him to 
sign a certificate, certifying as to the 
temperate habits and sound health of 
the applicant and recommending him as 
in all respects a fit and desirable sub- 
ject for insurance. It would not seem 
at al] unreasonable under these circum- 
stances for the agent to ask for the 
names of three friends who had known 
him at least two years. The proposed 
new agent's certificate would be aa 
follows: 

Give names and addresses of three 
friends (not relatives) who have known 
applicant for at least two years: 
eee REG. 6 6c ktcccces 


(Use such terms as: “By reputation 
only,” “casually,” “fairly,” “intimately.”) 

Have you satisfied yourself that ap- 
plicant is of temperate habits and sound 
DORRLE 6 sh.ineneuvcnensassanebhbeeeens 

Are you prepared to, and do you, 
recommend applicant as in all respects 
a fit and desirable subject for insur- 
OED excesveseevenas 

Soliciting Agent. 
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GRACEFUL ACKNOWLEDGMENT 
National Association of Life Underwrit- 
ers Inadvertently Slighted Amer- 
ican Life Convention Officers 


In a resolution adopted by the execu- 
tive committee of the National Asso- 
ciation of Life Underwriters at the re- 
cent Washington meeting an uninten- 
tional and inadvertent slight of officers 
of the American Life Convention, who 
had been specially invited to the St. 
Louis convention of the National Asso- 
ciation last year, was regretfully and 
gracefully acknowledged. The resolu- 
tion expressed the appreciation of the 
National Association for the co-opera- 
tion of the American Life Convention 
extended to the National Association in 
promoting the high aims and purposes 
of life insurance. 

The resolution was signed by E. A. 
Woods, who was president at the time 
of the St. Louis convention; C. W. Scov- 
el and F. W. Spence 

J. Newton Russell, president of the 
Association, stopped over in Indianapolis 
on his way back to Los Angeles to pre- 
sent personally the resolution, and ur- 
gently to request that the American Life 
Convention hold its next convention in 
New Orleans just prior to the conven- 
tion of the National Association. 

It was erroneously stated in The East- 
ern Underwriter last week that Mr. 
Russell did not attend the meeting of 
the executive committee of the Nation- 
al Association of Life Underwriters in 
Washington. (Mr. Russell was present 
at these meetings, but did not stay 
over for the banquet or for the South- 
eastern Congress of Life Underwriters 
the following day. 
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Mutual Has Seven 
Managers in Metropolis 





PAID FOR MORE THAN $24,000,000 
LAST YEAR 





Trainings in Fundamentals of the Busi- 
ness—Brief Sketches of Careers 
of Agency Heads 


The oldest life insurance company in 
New York City, the Mutual, paid for 
between $24,000,000 and $25,000,000 in 
Greater New York last year. The Com- 
pany is represented by seven offices, 
one in Brooklyn, one in Harlem and the 
other five on Manhattan Island. The 
managers are all well known in local 
life insurance circles, some of them 
were trained by the Mutual in the cel- 
ebrated Charles H. Raymond agency, 
one of them made his start in the home 
office, and three of them have been 
presidents of the Life Underwriters’ 
Association of New York. 

An Eight Year Record 

The Ives & Myrick agency, the third 
largest agency of any company in 
Greater New York. paid for $10,590,000 
last year, and at the clip it is moving 
will easily be in the $12,000,000 class 
next year, having paid for $1,800,000 in 
January. 

The two young men in this agency 
have been associated for many years. 
Julian S. Myrick, after graduation from 
Trinity School, joined the Charles H. 
Raymond agency in 1898 as a clerk. 
The same year Charles E. Ives was 
graduated from Yale and a few months 
thereafter got a position with the ac- 
tuarial department of the Mutual Life, 
becoming a clerk in the Raymond agen- 
cy in 1899. They became warm friends 
and were ambitious to become general 
agents. They got a chance with the 
Washington Life in 1907 where they 
paid for $1,000,000 the first year. In 
1909 they returned to the Mutual Life, 
this time as Ives & Myrick in charge 
of a new agency, established at 37 Lib- 
erty Street. 

In eight years Ives & Myrick have 
grown from an agency paying for $1,- 
400,000 to one which paid for $10,500,- 
000 last year. Both are corking good 
executives. 

Probably there is no insurance man- 
ager in New York City who has a more 
sweeping knowledge of New York in- 
surance history, local patrons of insur- 
ance and insurance methods’ than 
Thomas C. Bell, who has spent his en- 
tire career with the Mutual Life. Mr. 
Bell got his training in the Raymond 
office of which he was superv’sor of 
agents until 1907. He then assumed 
the management of the old office of the 
Mutual located at Broadway and Lib- 
erty streets, later becoming manager at 
32 Liberty street in the home office 
building of the Mutual, where he has 
been located ever since. 

Active in Many Clubs 

Warren T. Diefendorf, manager for 
Brooklyn and Long Island, is a native 
of Montgomery County, New York. His 
first connection with the Mutual Life 
was in Illinois; and on February 22, 
1889, was transferred to Brooklyn. In 
commemoration of his twenty-eighth 
anniversary as manager of the Brook- 
lyn and Long Island district, his agents 
designated February as “Diefendorf 
Month,” writing a large volume of busi- 
ness, 

Held in high esteem in Brooklyn, Mr. 
Diefendorf is a director of the Franklin 
Safe Deposit Company of that city; 
president of the Warren-Douglas Com- 
pany, and treasurer of Siwanoy Park, 
a Thirty-third Degree Mason and a 
Knight of Pythias. He is also a mem- 
ber of the Brooklyn Club, Crescent Ath- 
letic Club, Civie Club of Brooklyn, 
Brooklyn Riding and: Driving Academy, 
Economic Club of New York, Fifteen 
Year Club of New York, New York 
State Historical Association, Life Un- 
derwriters’ Association of New York, 


of the Mutual Life of New York, 


Westchester Chamber of Commerce, 
Mt. Vernon Chamber of Commerce, 
Men’s Club of Mt. Vernon and Republi- 
can Club of Mt. Vernon. 

Robert H. Hardy, manager of the 
Zroadway and 28th Street Branch of 
the Mutual Life Insurance Company, 
was born at Ogdensburg, N. Y. After 
graduating from the Ogdensburg Acad- 
emy, Mr. Hardy entered the law firm 
of Messrs. Foote & Kellog, of Ogdens- 
burg, as chief clerk, where he remained 
for some time. Later he moved to Buf- 
falo, remaining there for about two 
years. Being convinced that the life in- 
surance business gave a better income 
than that of law, he entered the services 
of the Mutual Life with the Charles H. 
Raymond agency about twenty-two or 
more years ago. Later he was appoint- 
ed manager of the Harlem Branch, and 
in 1907 took charge of the Twenty-eighth 
Street Branch. 

Mr. Hardy was president of the Life 
Underwriters’ Association in 1908-1909, 
and is a member of many clubs, includ- 
ing city and country. He has long been 
interested in public and political affairs. 

Wrote First $100,000 Policy 

Geo. A. Brinkerhoff, manager of the 
149 Broadway office, was born in Wood 
Ridge, N. J. 

(Mr. Brinkerhoff entered the 
surance business in 1885 with the Jo- 
siah T. Brown agency of the Mutual 
Life as a soliciting agent. Later he 
was made special general agent in the 
Charles H. Raymond agency, and in 
1904 was appointed manager. In March, 
1888, Mr. Brinkerhoff wrote the first 
$100,000 policy ever placed on the books 
of the Company. 

Mr. Brinkerhoff is one of the oldest 
members of the Life Underwriters’ As- 
sociation of New York, and at different 
periods served that body as third vice- 
president, chairman of the executive 
committee and as president in 1902. 

He is also a member of the Machin- 
ery Club of New York, Union League 
Club of Hackensack, N. J., Hackensack 
Golf Club, Arcola Country Club, Hack- 
ensack Club, Masons and Elks. 

‘Le Roy Bowers, manager of the One 
Hundred and Twenty-fifth Street branch 
was 
born on a farm and attended a district 
school. When about eighteen years of 
age he decided to locate in Nashville, 
Tenn. His one ambition at that time 
was to become a salesman of some sort, 
and when he wrote his first application 
for insurance in the Nashville agency 
o° the Mutual, he decided to make this 
his life work. On July 9, 19038, after 
soliciting life insurance in the South 
for a year or two, Mr. Bowers left the 
Nashville agency to represent the Com- 
pany as a soliciting agent in New York 
City. From 1907 to December 31, 1913, 
he was assistant manager of one of the 
New York branch offices, and on Janu- 
ary 1, 1914, was appointed manager. 

HHe is a member of the executive 
committee of the Life Underwriters’ As- 
sociation of New York, and Past-Mas- 
ter of Ivanhoe Lodge of Masons. 

Has Had Long Career 

I. Wolffsohn, manager at 299 Broad- 
way, was born in Hamburg, Germany, 
and educated in the schools of that city. 

Mr. Wolffsohn started his insurance 
career in 1869, representing various 
small companies. About thirty years 
ago he became a soliciting agent for 
the Mutual Benefit Life in Boston, and 
severed his connections with that Com- 
pany after fifteen years of service to 
represent the Mutual Life in Boston. 
He has been with the Mutual Life since 
1899, and in 1904 was appointed a man- 
ager in New York City. He is a mem- 
ber of the Life Underwriters’ Associa- 
tion of New York. 


life in- 


NORTHERN STATES LIFE 
The Northern States Life Insurance 
Company has been authorized under 
the Minnesota “Blue Sky” law. The 
Company is organized under the laws 
of Minnesota, with home office in the 
City of Minneapolis. 


WAIVED PREMIUMS 

One of the general agents of the 
Penn Mutual Life made inquiry recent- 
ly as to the Company’s practise with 
respect to dividends upon premiums 
which have been waived in accordance 
with the terms of the disability clause. 

Under the Company’s’ waiver-of- 
premium provisions in a case where 
proofs of permanent and total disabil- 
ity Have been accepted, the dividends 
are paid to the owner of the policy as 
the premiums are waived. The divi- 
dends would be on the same basis as 
though premiums were being paid. 








ALWAYS A PLACE FOR 
DEPENDABLE AGENTS 


Those who can not only write 
applications but deliver policies, 
and are energetic in their methods. 
Good positions are ready for such 
men. 


Union Mutual Life Insurance Co. 


PORTLAND, MAINE 
ARTHUR L. BATES, President 


Address: ALBERT E. AWDE 
Superintendent of Agencies 


7 W. Madison St., Chicago, Ill. 








good year. 


Good Territory Now Open in Several Western States 
A GOOD PRODUCER and organizer can secure an 
EXCELLENT CONTRACT 


Company SECOND TO NONE in STRENGTH—assets to liabilities— 
FIFTH in SIZE—insurance in force—of all MUTUAL legal reserve 
companies WEST of PHILADELPHIA. 
December 1st, 50% above the same period last year, and 1915 was a 


Northwestern National Life Insurance Company 
MINNEAPOLIS, MINN. 


Increase in new business to 








Increase 


40% 


for Fidelity field men. 
MORE Fidelity insurance. 


Write to-day— 


INCORPORATED 1878 


in Paid New Premiums—that 
tells the 1916 story of Fidelity progress. 


Direct leads and the Fidelity “Income for Life” plan are making money 
Any man who can sell life insurance can sell 


Fidelity Mutual Life 
INSURANCE COMPANY, PHILADELPHIA 


WALTER LE MAR TALBOT, President 








ests of all members. 


A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 


THE PENN MUTUAL 
Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 








Organized February 23, 1888 


Assets 
« Insurance in Force 


Industrial and Drdinary Insurance 


The WESTERN and SOUTHERN LIFE 
INSURANCE CO. 


errr r Try $ 8,763,565 
eeceseseveece 79,619,535 


Branch offices in all the larger cities of Ohio, Kentucky, Indiana, West 
Virginia and Western Pennsylvania 


AGENTS WANTED 


W. J. WILLIAMS, President 











PHILADELPHIA LIFE INSURANCE CO. 


Philadelphia 


Growing larger and stronger every day. 
Why not grow with us? 





Agency Openings in Pennsylvania, Ohio, West Virginia 





— 
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LAST YEAR LIFE INSURANCE FIGURES IN NEW JERSEY 


Metropolitan: Ordinary ............+.. 
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Bankers (la.) 
Connecticut General 
Connecticut Mutual 
Equitable 
Equitable (la.) 
Fidelity Mutual 
Home Life 
John Hancock: 


Ordinary 
Industrial 


Manhattan 
Massachusetts Mutual 
Berkshire 
Colonial National 
SD, b.6cc0 s0reteéevinaewkane esennd 
Girard 


DEATH BENEFIT TO EMPLOYES 





Provident L. & T.’s One Year Salary 
Resolution—Applies Where Sala- 
ries are Under $3,000 





The Provident Life & Trust Co.’s 
board of, directors recently passed a 
resolution relating to employes’ death 
benefits. This is its text: 

“Resolved that until otherwise order- 
ed by the Board, in the event of the 
death of any person (other than an 
agent soliciting insurance for the Com- 


piny, to whom this resolution s‘iall 
not apply) who at the time of his 
or her death shall have been for at 


least one year and shall be then still 
in the employ of the Company, at its 
home office or at its Orianna Street 
building, whose salary at the time of 
death shall be at a rate not exceeding 
$3,000 per annum, the president of the 
Company for the time being is hereby 
authorized at his discretion to pay a 
sum equal to the salary of such dece- 
dent for one year at the rate payable 
at the time of death to such relative 
or relatives, dependent or dependents, 
6: to the guardian of such minor de- 
pendent or dependents of such dece- 
dents, as the president shall in his dis- 
cretion deem a proper person or per- 
sons to receive such sum; payment in 
any case to be made in such manner 
a5 the president shall direct and 
charged to insurance expense account. 
Such payment shall not be obligatory 
on the Company or upon the president 
for the time being, and shall not be 
enforceable by an action or actions of 
law or-in equity by the personal repre- 
Sentatives of such decedent, or any 
Other person whatsoever, nor shall the 
same be in any wise liable to pledge, 
assignment or anticipation or to at- 
tachment or execution. The decision 
of the president as to the proper per- 
Son or persons to receive any sum 
Waid under the authority of this reso- 
lution shall be final and no other per- 
SON Or persons shall be entitled to re- 
ri any such sum or any part there- 
‘ 


In force Issued 

Dec., 1915. in 1916. Ceased 
72,492,242 13,853,861 5,101,722 
125,882,086 16,799,336 10,043,374 
1,817,990 108,704 134,790 
6,215,845 1,665,878 830,141 
45,233,319 6,334,532 3,137,109 
28,578,338 3,005,320 1,191,229 
352,167 21,857 45,512 
24,745,423 4,144,036 2,205,760 
2,950,064 181,258 251,473 
3,357,618 454,376 189,388 
106,230,096 17,361,483 8,352,825 
195,447,287 31,165,345 20,688,944 
21,739,088 4,152,622 2,530,283 
967,425 412,969 360,599 
3,542,927 922,339 714,461 
308,055 16,378 20,346 
14,125,137 4,824,302 984,718 
3,866,851 1,381,857 650,610 
793,935 354,208 117,251 
ae aAmesssee 060 nesu 
3,515,842 134,735 267,443 
11,641,622 3,645,507 2,983,311 
46,713,762 6,220,998 1,838,368 
30,457,946 5,546,533 4,740,749 
12,824,393 4,102,157 1,791,820 
981,500 24,000 40,000 
3,573,430 1,275,661 378,643 
5,736,623 1,210,052 810,667 
46,791,040 6,016,426 3,558,569 
371,350 $62,575 221.487 
3,456,030 603,627 463,627 
4,242,067 554,358 341,624 
12,707,458 2,773,838 1,299,543 
26,665,979 5,611,315 3,370,670 
1,079,819 124,717 141,819 
11,059,636 2,357,163 1,264,661 
2,131,835 288,740 376,673 
774,521 201,082 107,640 
2,071,497 237,500 297,274 
603,615 146,225 113,669 


FIVE YEAR TERM POLICY 





Welcomed By Agents of Northwestern 
Mutual Life—Observations on 
Term Insurance 





The new five year term policy of the 
Northwestern Mutual Life, convertible 
within five years, has been welcomed by 
agents. In a large majority of cases 
where term insurance is written it is 
the intention of the insured to convert 
to a permanent form at an early date. 
Term insurance is intended primarily to 
furnish temporary protection at a small 
gross outlay in premiums, as a prelim- 
inary under certain conditions to the 
more satisfactory life and endowment 
forms. 

The Company says: 

“Every agent has experienced many 
times the disappointment of having 
term conversions postponed year after 
year, and has found that the work ne- 
cessary to change a term policy before 
the expiration of the conversion period 
is just as great, and in many cases 
greater, than that required to write 
new insurance. Anything that can be 
done to hasten the day of conversion 
benefits helps the agent and _ ulti- 
mately the insured. With only four 
years in which to effect the change the 
insured will be much more impressed 
with the necessity for prompt decision, 
and less prone to put off definite action. 
At the extreme the term policy will 
have to be converted within four years, 
as against the seven year period under 
the old contract. There is much less 
chance of the agent getting out of 
touch with the insured in four years 
than seven, and that much greater 
chance of the change being effected, 
to the advantage of all concerned.” 


H. B. Rosen, New York; E. E. 
Andrews, Chicago; and G. W. Taylor, 
Missouri, are the three leaders of the 
New York Life for January. 





Losses 

Settled 
In force. during yr. Premiums. 
81,244,381 892,701 2,975,836 
132,638,048 1,837,571 4,746,891 
1,791,904 68,646 61,360 
7,051,582 67,584 202,460 
48,430,742 903,061 1,178,942 
30,332,429 372,965 422,072 
328,512 7,172 8,501 
26,683,699 173,211 699,798 
2,879,849 27,165 107,508 
3,622,656 33,292 95,542 
115,238,754 1,158,957 3,267,896 
205,923,688 2,360,080 644,171 
23,361,427 182,971 644,171 
1,019,795 23,843 31,911 
3,750,805 78,405 123,031 
304,087 1,257 13,606 
17,964,715 116,788 480,231 
4,598,098 77,664 141,006 
1,030,892 38,645 34,013 
isabceds  awiamees 4,324 
3,383,134 28,316 105,661 
12,303,818 157,608 469,565 
51,096,392 646,599 1,474,230 
31,263,730 1,115,630 883,356 
15,134,730 3,860,000 430,603 
965,500 6,000 13,249 
4,470,453 17,500 108,618 
6,136,008 116,824 194,959 
49,248,897 636,169 1,315,082 
512,438 1,000 18,158 
3,595,990 57,479 125,770 
4,454,801 97,891 104,449 
14,181,753 141,838 453,986 
30,558,620 403,649 991,855 
1,062,717 42,440 28,725 
12,152,138 162,967 395,327 
2,043,902 74,824 61,012 
867,963 1,000 23,611 
2,011,723 24,572 73,250 
636,171 11,000 10,221 


MAINE FIGURES 


Metropolitan Leads in Premiums—New 
York Life Second—Mutual Life 
Third 
The report of the Maine Insurance 
Department shows the Union Mutual 
issued $1,267,487 in that State last year, 

premiums $385,817. 

Of other companies premiums of 
those receiving more than $200,000 fol- 
low: Metropolitan, ordinary, $555,667; 
industrial, $651,073; New York, $444,- 
655; Mutual, $442,448; Equitable, $368,- 
413; Northwestern Mutual, $351,102; 
Penn Mutual, $268,094; Mutual Benefit, 
$228,716; Prudential, ordinary $209,105, 
industrial $257,091. 





$17,500 ON $10,000 POLICY 

James G. Johnson came to this coun- 
try 66 years ago from Ireland, became 
connected with A. T. Stewart, and 
about 1856 established his own firm 
James G. Johnson & Co. In 1867 he 
took out policy 26,478 in the Equitable 
Life Assurance Society, for $10,000 on 
the life plan, and paid practically 50 
premiums. Every dividend declared by 
tl:e Equitable was left to purchase paid- 
up additions. The result is now that 
he is dead the Society is paying as a 
death claim, not only the face of the 
policy, $10,000, but additions amount- 
ing to $7,500.17. 





GOING TO FIFTH AVENUE 

On May 1, the 28th Street Branch 
ol the Mutual Life, William H. Hardy, 
manager, will remove its offices from 
1170 Broadway, New York City, to the 
new Astor Trust Building, Fifth Avenue 
and 42nd Street, where the agency will 
have more up to date quarters to 
handle the increasing business. 


MIX ON THE FUNDAMENTALS 





Prudential Manager Tells Need of Life 
Insurance in Question and 
Answer Form 


Robert J. Mix, manager of The Pru- 
dential in New York City, claims the 
old, old story of the need for life insur- 
ance protection. worth the retelling in 
simple form. He performs the service 


in question and answer fashion, viz.: 

Q. Which, among all his possessions, 
does a right-minded man value most 
highly? 

A. His family. 

Q. What is the first duty of every 
married man; what duty should take 


precedence of all others? 

A. To protect his family. 

Q. Is it his duty to protect his family 
after he is dead as well as while he ia 
living? 


A. Yes!! 

Q. What is the surest thing in the 
world? 

A. Death! 

Q. What is the only security in the 
world of which it can be truly said that 


under all circumstances it increases in 
value every year? 

A. A policy contract issued 
sound life insurance company. 

Q. If a man who is carrying a goodly 
amount of “old-fashioned life insurance” 
dies without leaving any other estate 
is his family protected? 

A. Not necessarily. 

Q. Why? 

A. Because the proceeds of the old- 
fashioned life insurance policy may be 
dissipated, just as is the case with 
ninety per cent. of estates! 

Q. If that’s true, isn’t life insurance 
a good thing for a man to buy? 

A. Yes, it’s a “good thing,” but it 
isn’t the best thing, and a married man 
is in duty bound to secure the best thing 
in the world for his family! 

Q. What, then, is the “best thing’ 
for a man’s family? Is there any way 
by which a man who loves his family 
can make absolutely sure that after his 
decease his family will positively be 
protected? 

A. Yes, there is such a means and it’s 
within the reach of every insurable 
man. It’s called monthly income pro 
tection! 

Q. Why is monthly income protection 
so much better than so-called “life in 
surance?” 

A. Because it guarantees to do what 
“old-fashioned life insurance” tried to 
do ‘but didn’t—it guarantees to protect 
his family from want! Because it 
guarantees a fixed monthly income to 
the beneficiary for the rest of his or 
her life! Because it enables a man to 
become the administrator of his own 
estate! Because, while a man may 
leave money to his wife and children, 
he cannot leave them his experience 
with which to take proper care of the 
money so that it will take care of them! 
Because it brings peace and comfort to 
the mind of the husband or father who 
possesses it, and thereby brightens and 
lengthens his own life, for he knows 
that whatever may happen to him, his 


by a 


family is provided for! Such a man 
need not worry about panics, hard 
times, bank failures or mortgage fore- 
closures, for he knows that his se- 


curity—his monthly income contract 
is bound to grow more valuable every 
day, and that it is practically the only 
part of his estate which, under any cir 
cumstances, cannot become depreciated 
or lost! 





Life’s prize competitions are not ends 
in themselves. They are means of prov- 
ing our worth as men; of bringing out 
what is best in us; of enabling us to 
determine and of enabling the world to 
determine the positions of leadership 
and responsibility for which we are fit- 
ted.—Amicable Life Record. 
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Another Drop in 
Postal Life Premiums 





POLICYHOLDERS REMITTED $1,- 
400,050 IN 1916; $1,465,742 IN 1915 





List Office Building at $3,599,633— 
Company Starts to Advertise 
Group Insurance 





The 1916 annual report of the Postal 
Life, the Company which does business 
without agents, shows another decline 
in insurance in force and in premium 
income. The insurance in force of the 
Postal at the end of the year 1916 was 
in round numbers $40,000,000. On De- 
cember 31, 1910, the Postal Life had 
28,611 policies in force for a total in- 
surance of $62,669,501. On December 
31, 1911, there were 25,309 policies in 
force for a total insurance of $53,750,- 
223. The total assets of the Company 
on December 31, 1911, were $10,618,384. 

Company’s Income 
The premium income of the Postal in 


1916 was $1,400,050. In 1915 it was 
$1,465,742. The total income of the 


Company last year was $1,963,128, as 
compared with $1,980,610 for 1915. The 
Company got more money last year 
from interest and rents, the figures be- 
ing, 1916 $533,181; 1915 $498,883. Cash 
disbursements were $1,453,890 last year 
as compared with $1,528,964 the year 
before. 

There was a big increase in the item 
of “legal expenses, investigation and 
settlement of policy claims, commis- 
sions on sales of real estate, mortgage 
taxes and miscellaneous items.” In 
1916 this item was $66,483. In 1915 it 
was $11,077. The Company is now ina 
new building at Forty-third street and 
Fifth avenue, 

The financial statement for 
1916 in brief follows: 


Assets 

State, municipal and rail- 

TORE DONE oc iicesccciure $1,242,756.91 
Representing the money 
of policyholders invest- 
ed in securities in the 
United States and Do- 
minion of Canada. 

Bonds and mortgages..... 
First liens on properties 
located in New York 
and other States. 

Real estate 
All in New York City, 
including the Company’s 
16-story office building. 

Policy loans and liens..... 2,572,141.83 
Money loaned to policy- 
holders on the security 
of their policies to be 
deducted in case of any 
settlement. 

Premiums due and deferred 

(net) 
Payments in the mails 
and subject to 30 days’ 
grace, also balance of 
instalment-premiums. 

Cash in banks and office.. 
The Company’s accounts 
are kept in four leading 
New York banks and 
one out-of-town institu- 


Dec. 31, 


1,659,349.66 


3,599,663.10 


179,582.00 


177,915.49 


tion. 
Interest due and accrued on 
OS eee 140,574.49 
Interest on secured 
loans made by the Com- 
pany. 
Office equipment, etc. 47,644.64 





$9,619,628.12 
The assets show an increase of over 
$80,000. 
Liabilities 

Full policy reserves, _re- 
quired by law as per valu- 
ation certificate of State 

OF Meow WORM ...ccscvcce $8,865,467.00 
For the protection of 
p’cyholders everywhere. 


Reserves 115,271.93 


For contracts not in- 
volving life contingen- 
cies, 
Additional reserves ....... 297,022.68 


Covering policy - divi- 
dends and other obliga- 
tions. 

Capital stock fully paid.... 
Securities equa] to the 
amount of the capital, 
on deposit with the 
State of New York as 
further protection § to 
policyholders every- 
where. 

Unassigned funds— 
Surplus net ...$194,221.87 
Surplus gross. 241,866.51 

Such funds are also for 
protection of policyhold- 
ers, if needed. 


100,000.00 


241,866.51 


$9,619,628.12 
The Company is authorized to dis- 
tribute in 1917 dividends of $34,000. It 
paid $31,361 in advertising. 
Income and Disbursements 
Income and disbursements for 
follow: 
Cash income (premiums, in- 
terest, rents, arrearages, 
WG. ibaa ducnince nie wees ed $1,963,128.31 
Cash disbursements (death- 
claims, matured endow- 
ments, policy-dividends 
and miscellaneous’ ex- 
penses) 
Excess of income over dis- 
bursements 
Group Insurance 
The Postal ran large advertisements 
in metropolitan papers this week, an- 
nouncing its readiness to write group 
insurance. In telling why it is a good 
carrier in which to place group insur- 
ance, it says: 

It is well equipped because, first, 
it operates, without agents, thus 
making savings of which those who 
take out policies get the benefit; 
second, it provides (through the 
Life Extension Institute) a free 
medical examination for policyhold- 
ers each year, to detect and check 
physical impairment; third, it pre- 
pares and distributes through its 
health department, periodical bulle- 
tins containing timely hints on per- 
sonal hygiene, diet, right living; 
also warning against injurious 
habits, and, fourth, it provides for 
participation by policyholders in 
earnings or profits. 


1916 


1,453,890.95 


509,237.36 


VALUATION OF ANNUITIES 





Superintendent Phillips Recommends a 
Rate of 4 Per Cent. Per 
Annum 


The subject of the rate of valuation 
of annuity contracts as fixed in section 
84 of the Insurance Law has for some 
time been under discussion and has re- 
ceived the consideration of the Com- 
mittee on Rates of Mortality and In- 
terest of the National Convention of 
Insurance Commissioners. The report 
o: the Committee was unanimously 
adopted at the meeting of such con- 
vention in New York City on Decem- 
ber 12, 1916. This report recommends 
modification in such rate, with its 
reasons therefor, in the following lan- 


guage: 
“Pursuant to the call of the Chair- 
man of the Committee on Rates of 


Mortality and Interest, a meeting was 
held to consider the following resolu- 
tions: 

“Whereas, the granting of immediate 
annuities is based on a liability which 
iz: largest at the inception of the con- 
tract and diminishes annually there- 
after, and 

“Whereas, the sale of such annuities 
is not popular with persons under sixty 
years of age, largely because of the 
fact that in many of the States com- 
penies are required to make valuations 
on a 3% per cent. valuation, and 

“Whereas, the Committee on Rates of 
Mortality and Interest has shown the 





Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 


Berkshire Life Insurance Company 
of Pittsfield, Mass. 
Inc. 1851 
New policies with modern provisions Attractive literature 
W.D. Wyman, President W.S. Weld, Supt. of Agencies 











FOUNDED 1865 
Unexcelled In Favorable Mortality 


and Ee-nomy of Management 
The Provident Life and Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low and still further reduced 
by Annual Dividends 

















Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CoO. 
By the State of Texas, June 28, 1915 

**Tt is noteworthy that this Company was organized without any promotion expenses.”’ 

“*T beg to report further that I find the Company in excellent financial condition.” 


‘*The volume of its business has steadily increased, its surplus is growing rapidly and 
its funds are being carefully conserved under expert supervision. ’* 


Home Office, DALLAS, TEXAS 








THE MOST VALUABLE POLICY FOR YOU, 
Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 
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E INSURANCE COM 
OF BOSTON MASSACHUSETTS 


WILLIAM N. COMPTON, General Agent 
METROPOLITAN DISTRICT, ST. PAUL BLDG., 220 BROADWAY, NEW YORK, N. Y. 











NATIONAL LIFE INSURANCE COMPANY 


(MUTUAL) 
MONTPELIER, VERMONT 
67th Year 
FRED A. HOWLAND, President 


On paid-for insurance basis and with bonds valued at par only (market 
value $409,882 above par) the 67th report shows: 


Ore eer er tere TCT . - -$66,426,040.82 
DRE, 5.6 se Ninse ak teaoeb en epanes 62,268,494.36 
PN Siw idee ta vensnansawencdnoen $ 4,157,546.46 
INSURANCE IN FORCE ..........-- $212,037,400.00 


A good company for the policyholder and the agent. 
EDWARD D. FIELD, Superintendent of Agencies. 











rate of interest received over a long 

period of years has been largely in ex- The 

cess of 4% per cent. o ° 
“Therefore, be it Resolved, That for Perfect Protection Policy 

the purpose of enabling the companies OF THE 


to bring the benefits of annuities to a 
larger number of our people, and also 
to grant larger annuities for a given 


RELIANCE LIFE 


gives you something absolutely new 
and different to talk to your pros- 


consideration to old people, it is our pects. Gives you a chance to earn 
conviction that such contracts should — than you are now 


be valued on a 4 per cent. basis, and we 
favor a change in the law where nec- 
essary to secure this result. 


Our Life Insurance Contracts con- 
tain the most up to date clauses 
known to the Insurance World. 


“The Committee recommends that the jn Me cong od ——-. gives = 
resolution be adopted by the Conven- cost than regular casualty com- 
tion.” panies. Our agency contracts are 


as liberal as can be made. 


WRITE AND WE WILL TELL 
YOU MORE ABOUT OURSELVES 


Reliance Life Insurance Company 
of Pittsburgh 


FARMERS BANK BUILDING 
PITTSBURGH, PENNSYLVANIA 


Superintendent Phillips, of New York, 
believes the change suggested is war- 
ranted by the facts relating to the rate 
of valuation for annuity contracts, and 
recommends to the legislature that sec- 
tion 84 of the New York Insurance Law 
which now fixes such rate at 3% per 
centum per annum be amended so as 
tc. provide for a valuation at the rate 
of 4 per centum per annum. 
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Analysis of Pacific 
Mutual’s Litigation 





TWELVE CASES OF POLICIES 
LAPSING FOR NON-PAYMENT 





Seven Actions in Inter-Pleader—Com- 
ments in Cases Where Insured 
Disappears 


The legal department of the Pacific 
Mutual Life has just completed a sum- 
mary of litigation involving life policies, 
covering a period of eleven years, be- 


ginning January 1, 1906, and ending 
December 31, 1916. During this time 
the Company has paid 6,046 claims 


based on life policies, and has been a 
party in but 34 actions in the courts of 
the States of the United States in which 
it resisted payment of the proceeds of 
life insurance policies issued by it. For 
convenience and brevity, the reasons for 
such contests are classed under the fol- 
lowing heads: 

1. Death of the insured occurred 
within the first policy year as the 
result of suicide—4 cases; 

2. Insured was killed in an occu- 
pation proscribed or excepted in the 
policy—1 case; 

3. Policy had lapsed by reason of 
non-payment of premium—12 cases; 

4. Company claimed no liability 
by reason of breach of warranty and 
fraud of insured—9 cases; 


5. Company claimed that policy 
had never been issued—2 cases; 
6. No liability because the pro- 


ceeds had previously been paid—1 
case; 

7. Plaintiffs alleged that insured 

had disappeared and was therefore 

dead—3 cases; 

8. Defended by Company because 
excessive amounts demanded—2 
cases. 

Proved Suicide in Two Cases 
In addition to the above the Company 

has been compelled to institute seven 
actions of inter-pleader. These were 
necessary because there was more than 
one claimant to the proceeds of each 
policy involved, and in each instance 
the proceeds were deposited in court 
and were paid out by its order to the 
party it found was entitled to the same. 

Of the four cases which were de- 
fended upon the ground that the in- 
sured died within the first year as the 
result of suicide, two were proven to 
be suicides, one was at a later date by 
the Company considered doubtful and 
paid, and one at this date is untried. 
Of course in these instances the Com- 
pany stood ready and willing to pay the 
amounts which the policy provided as 
the limit of liability. 

Of the twelve cases noted above 
which were resisted by the Company 
upon the ground that the policies had 
lapsed by reason of non-payment of 
premium, the Company lost but one, 
and one is at this date undecided. 

Breach of Warranty 

Occasionally it becomes necessary to 
decline to pay a claim upon the ground 
of a breach of warranty, or by reason 
of material misrepresentation of facts, 
or upon the ground of fraud. The Com- 
pany has been involved in the time un- 
der consideration in nine such cases—a 
very small number considering the 
length of time, the amount of insurance 
involved and the aggregate amount of 
claims paid. Of these nine the Com- 
Pany-has lost but two. The classes of 
fraud practiced included the substitu- 
tion of the urine of a healthy person for 
that of the applicant; over-insurance 
and failure to disclose the same in the 
application; failure to state the truth 
concerning the condition of health of 
the applicant, and withholding infor- 
mation concerning consultations with 
Physicians for serious illnesses within 
the period provided in the application. 
Oftentimes, also, after the lapse of a 
policy, the insured will realize that his 











44 MILLIONS from 42 AGENCIES 
In 1916 


THE 1916 RECORD OF OUR EARNEST, 
LOYAL AND HAPPY AGENCY FORCE 


New England Mutual Life 


Insurance Company 
BOSTON, MASS. 




















health is impaired, and he will attempt 
a reinstatement of his policy and fraud- 
ulently fail to disclose the true state 


of his health in his application. Sev- 
eral of the contests were base’ upon 
applications for reinstatement. In two 


instances the Company declined to pay 
claims on the ground that the policy 
was never issued. In each of these 
cases the court having jurisdiction held 
that the Company’s contention was cor- 
rect; aS was also the case where the 
Company was sued and the defense 
made that the proceeds of the policy 
had been previously paid. 


Disappearance of Assured 

Three cases have arisen in which the 
disappearance of the insured was in- 
volved. In one, after the action was 
brought, evidence was unearthed which 
satisfied the Company that the insured 
had met his death, and in this case the 
claim was paid before the action was 
tried. In another, the insured had a 
paid-up policy. After a lapse of seven 
years demand was made upon the Com- 
pany for payment by reason of insured’s 
disappearance, and because the evidence 
submitted to the Company did not seem 
to be sufficient the Company decided 
not to pay the claim. After action 
was brought, however, upon the claim- 


MUT’L LIFE CLUB CONVENTIONS 


Southern and Eastern $100,000 Divi- 
sions Will Meet in Atlantic City 
in June 


The Mutual Life of New York has 
completed plans for the andling of 
three of its Field Club conventions dur- 
ing the coming summer. 

The Southern and Eastern $100,000 
divisions will meet at the Marlborough- 
HKienheim, Atlantic City, on June 27 
and 28, and each division will hold its 
business meeting separately for the 
purpose of electing officers and other 
matters pertaining to its organization. 
The general meetings and the banquet 
ot the two divisions will be held at 
the same time as one body. 

om * - 


Ed. Shoemaker, who made a good 
record with the West Coast Life at 
Sacramento, is now agency supervisor 
of the Iowa Life of Waterloo, Ia. 


ant’s giving a bond to reimburse the 
Company in case the insured should re- 
turn or be found, the Company paid the 
claim; but a few months thereafter, as 
a result of investigations made, the in- 
sured was found, and the money re- 
turned to the Company. In the third 
instance the court has held that the 
Company’s position is correct. 

A claim based upon the disappearance 
and consequent death of the insured is 
not uncommon. Experience has shown 
that it is very rare that a person can 
completely disappear and leave no 
trace of his whereabouts; and it usu- 
ally results, in claims of this kind, that, 
after an absence of varying lengths of 
time, the insured will reappear; and it 
is the result of our observation that dis- 
appearances are usually caused by 
either financial or domestic trouble. 

Two actions were brought upon ex- 
cessive claims, neither of which were 
ever prosecuted by the claimants. 


MRS. JOHN M. TAYLOR DIES 


Wife of Connecticut Mutual Life Presi- 
dent Was Active in Charitable 
and Social Life 


Mrs. 
President 
necticut 
on February 
two weeks. 

Mrs. Taylor was born in Great Bar- 
rington, Mass., and was a daughter of 
Major Charles Noble Emerson and 
Frances Eugenia (Shaw) Emerson, 
She was of long and honored Colonial 
descent. 

Mrs. Taylor was one of the founders 
the Shelter for Women and from 

foundation of the _ institution 
years ago had been its 
president. She was devotedly earnest 
in charitable work and was chosen as 
the first chairman of the Belgian relief 
work in Hartford. She was a carter 
member of the Connecticut Society of 
Colonial Dames of America and held a 
high place in it, as in other organiza- 
tions to which she gave energy, de- 
votion and successful labor. Besides 
her husband, to whom she was married 
in Pittsfield, Mass., in 1871, Mrs. Taylor 
leaves one son, Emerson Gifford Taylor. 


Edith Emerson Taylor, wife of 
John M. Taylor of the Con- 
Mutual Life of Harvard, died 
28th after an illness of 


of 
the 
twenty-six 





and the businesses of the United States. 





Popularity’s Persistent Progress 


The greatest of all great years in delivered business for this Company—1916! — 
out need of urging or pleading, our representatives, with vigorous and self-directed 
industry, were the enactors of this glistening achievement. 


The tide of new business is flowing strongly in ‘ f 
1917 will be another golden period of widely increased protective service of the homes 
Home Office and Field in the Massachusetts 


Mutual are a unit ia their determination to be front-tank contributors. 
Occasionally we have a General Agency opening for a quality man, 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


Life Insurance Company 


SPRINGFIELD, MASSACHUSETTS 
Incorporated 181 


With- 


the New Year. We expect that 








Analysis Made of 
Resisted Claims 


SUCCINCT STATEMENT BY NORTH- 
WESTERN MUTUAL LIFE 








Forged Signatures Cause of Two Ac- 
tions—Incompetence of Insured 
on Date of Surrender 





The Northwestern Mutual Life paid 
death claims of $15,515,133 in 1916, and 
since organization has paid to repre- 
sentatives of deceased policyholders 
$204,079,400. The accumulated “eath 
claims amount to only $78,003, a. d the 
reasons for resisting these claims are 
given by the Company. 

Policy 793,497, $50,000. This was a 
corporation policy. It was assigned in 
August, 1910, by the proper officers of 
the corporation to the wife of the in- 
sured. After death of insured in De- 
cember, 1910, the Company paid the pol- 
icy to the wife as assignee. The benefi- 
ciary corporation was adjudged bank- 
rupt February 28, 1911. The trustee in 
bankruptcy questions the validity of the 
assignment of the policy to insured’s 
wife and sues to recover. 

Policy 466,663, $2,000. Policy sur- 
rendered for cash in 1911. Form of sur- 
render signed by insured and beneficiary 
to whose joint order a check was issued. 
Insured died in 1912. Beneficiary sues 
for amount of policy claiming that her 
signature to the surrender was forged. 

Policy 195,908, $976.10. ‘Suit for al- 
leged balance to make up agent's esti- 
mate. 

Policies 163,616 
33. Also a suit 


and 186,216, 
for alleged 


$6,502.- 
balance 


. claimed under an agent’s estimate. 


Policy 249,795, 2,531.68. Amount 
claimed by insured over and above ac- 
tual tontine dividend. 


Policy 213,320, $1,000. Policy sur- 
rendered by insured and beneficiary who 
claims her signature was a forgery. In- 
sured alleged incompetent on date of 
surrender. 

Policy 719,285, $993.82. Insured 
changed beneficiary from wife to estate, 
made a loan and policy lapsed with 
cash value of $6.18. Insured died in 


April, 1916. Company admits a liabil- 
ity of $6.18. 

Policies 438,888 and 471,578, $10,000. 
Insured disappeared. Company does not 
consider |the circumstances sufficient 
to prove death. 

Policies 779,882, 779,883 
$4,000. All term policies. Premiums 
not paid in 1912. Policies lapsed. 
Death occurred in 1914. Suit brought 
for face of policies. 


and 779,884, 


DECLINED RISKS 
One-Fourth of Rejected Pacific Mu- 
tual Applications Not Refused for 
Medical Reasons 





The Pacific Mutual received 13,556 ap- 
plications for life insurance in 1916, of 
which number 1,267 were declined for 
medical and other reasons. This is 
9.3 per cent. of the total, which was an 
average experience for the Company in 
this feature of its business. 

It is interesting to note that, accord- 
ing to the experience last year, fully 
one-fourth of tie applicants who are 
declined are rejected for other than 
medical reasons. These are sometimes 
the hazard of the occupation in which 
applicants are engaged, contemplated 
residence in a foreign country where 
the hazard is great, domestic troubles, 
a bad reputation morally, the drug habit, 
and numerous other reasons. The most 
prolific cause of declinations for other 
than medical reasons, however, is the 
excessive use of intoxicants. The cup 
that inebriates debars from insurance 
every year many thousands of other- 
wise insurable risks, 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 
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“Agency Items,” is- 

Bank President sued by the Equitable 

on Credit Life of New York, 

Insurance published the follow- 

ing quotation on 

“Credit Insurance” received from T. O. 

Vinton, president of the Bank of Com- 

merce and Trust Company, of Mem- 
phis, Tenn. 

“If a man is in business alone he 
should carry sufficient insurance to 
guarantee that promises to pay will not 
go by default; if a man is in business 
with partners, he should carry sufficient 
insurance to relieve his partners or the 
business of embarrassment in the event 
of his death. If his concern is trading 
upon borrowed capital, insurance be- 
comes a necessity. Credit transactions 
are frequently made upon the stipula- 
tion that insurance to protect the par- 
ticular transaction be carried. Credit 
men consider life insurance for the pro- 
tection of a business the epitome of 
conservatism. Some element of the 
resources of any business is brains. 
Circumstances vary the percentage of 
this element, but a wise economist has 
stated that 75 per cent. of any business 
is brains. Under all circumstances, it 
is wise to insure this valuable resource. 
Personally, I always think more of an 
insured man than a man who is not in- 
sured, and feel freer in negotiating cred- 
it transactions when assured that the 
insurance element has been properly 
provided for.” 

* . . 
As explained in the 
Maturing clause “Paid-up and 

L.P. Policies Endowment Options” 

as Endowments in Mutual Life pres- 

ent policies, there are 
two ways of maturing a Mutual Life 
policy as an endowment. One meth- 
od is to surrender the insurance for its 
cash value, when the cash value of the 
face amount of the policy and of the 
outstanding paid-up additions, plus the 
cash dividend accruing on the total 
amount of insurance, is equal to or 
greater than the face amount of insur- 
ance, 

The Company in “Points” illustrates 
this method by considering a 20-pay- 
ment life policy of $1,000 issued at age 
35. If all of the dividends are allowed 
to remain with the policy in the form 
cf paid-up additions, and if the 1917 
dividend scale remains in force, the 
total amount of insurance at the end 
of the twentieth policy year will be 
$1,437, all of which will be paid-up and 
participating. If all of the accruing 
dividends continue to remain with the 
policy in the form of paid-up additions, 
and if the 1917 dividend scale still re- 
mains in force, the total amount of in- 
surance at the beginning of the twenty- 
fifth policy year will be $1,518. The 
cash value of this paid-up insurance at 
the end of the twenty-fifth policy year, 
ar. the attained age of 60, will be $1,- 
012.08, and the cash dividend accruing 
on this paid-up insurance will be $13.92. 
Adding these two items together the 
total cash will amount to $1,026. 

The other method of maturing this 
sume policy is as follows: If all the 
dividends are allowed to remain with 
the policy in the form of paid-up addi- 
tions, and if the 1917 dividend scale 
remains in force, the paid-up additions 
at the beginning of the twentieth pol- 
icy year will amount to $407. The cash 
value of this paid-up insurance at the 
end of the twentieth policy year, at the 
attained age of 55, will be $248.24, and 
the dividend accruing on this paid-up 
insurance will be $3.41. Adding this 
latter sum of $3.41 to $14.66, the divi- 
dend accruing on the original amount 
of insurance, makes a total cash divi- 


dend of $18.07 at the end of 20 years. 
The guaranteed cash value of the face 
amount of this policy is $609.92 at the 
end of 20 years. Adding these items 
together, we have a total cash value 
ot $876.23. 

This total casi value of ‘$876.23 is 
the net single premium at the attained 
age of 55 of an endowment policy of 
$1,010 maturing at the end of 5 years, 
at the attained age of 69. This paid- 
up endowment policy is participating 
and the dividends will add materially 
to the amount of the matured amount. 
Under these conditions this policy will 
mature at the same time by this sec- 
ond method as by the first method and 
fo. a larger amount, namely, $1,080.49. 
A twenty-payment life policy written 
at almost any age under 35 will mature 
sooner by this second method than by 
the first method. On the other hand, 
however, the amount of protection un- 
der the first plan will be much greater 
than that under this second plan. 

A combination of these two methods 
will mature the policy, illustrated above, 
one year earlier. By the second method 
the total cash value, at the attained 
age of 55, was used as a net single 
premium to purchase an endowment 
pelicy maturing at the end of 5 years 
at the attained age of 60. But this 
policy may be surrendered at age 59 
for more than its face amount, for, by 
employing the first method, the cash 
value of this insurance, including the 
outstanding paid-up endowment addi- 
tions, plus the cash dividend accruing 
on the total amount of insurance, will 
be $1,035.26 at this time. 

& . * 


The more experience a 


True Agent man has in the invest- 
Stands for ment of money the 
Service . more he _ appreciates 


the difficulty of com- 
bining a reasonable and assured income 
with the conservation of the principal. 
Like the experienced navigator he 
knows of the ceaseless currents that 
are ever active beneath the surface; 
that business is never stable but is a 
focus of forces working without as well 
as within; that panics, hard times and 
changing demand come at periodic in- 
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Home Office Building 





METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


~ Of the People 
nhe Company By the ais 
—— For the People 


The Daily Average of the Company's 
Business during 1916 was: 

701 per day in Number of Claims Paid. 

8,304 per day in Number of Policies 
Issued and Revived. 

$1,969,823 per day in New Insurance 
Issued, Revived and Increased. 

$376,827.40 per day in Payments to 


Policyholders and Addition to 
Reserve. 


$220,509.26 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 








tervals, and that inefficiency and unpro- 
gressiveness may be as disastrous in 
their results as dishonesty and reckless 
ambition. 

He knows also how easy it is for the 
investor or business man to be led step 
by step into commitments beyond his 
resources, and the tendency of invest- 
ors to accept as a fact the say-so of 
someone else. 

Eternal vigilance is the price of safe- 
ty, but no man can be eternally vigilant, 
and knowledge is by nature limited. Is 
it any wonder therefore that there is 
a tendency among men of large experi- 
ence in investments and financiering, 
towards income insurance for the pro- 
tection of their families and other de- 
pendents? 

The generality of men continue to 
have their insurance payable in a lump 
sum ‘to women and children. Despite 
their experience in business, conscious 
of the forces ceaselessly at play,. they 
place the responsibility of investing a 
large sum of money in the hands of in- 
experienced women who have had no 
business training. They leave them to 
meet not only business chances but the 
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The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incom- 
‘‘oldest company in America”’ 
mean certain success for you. 


For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 








slick promoter, the careless or indif- 
ferent advisor, or, worst of all, the fool 
friend, the most dangerous fce that a 
woman with a large amount of money 
can have. It is like turning them adrift 
at sea in an open boat without compass 
or rudder. 

(Men who take life insurance for the 
purpose of protection must be educated 
to the fact that a conservation of the 
proceeds of life insurance is an essential 
part of insurance protection, and only 
through the efforts of the agency force 
can that education be carried on. 

The responsibility of an insurance 
agent to his customers extends beyond 
the mere selling of a policy; it lies 
equally in making the insurance accom- 
plish the protection which his client had 
in mind, 

The business of life insurance exists 
only because of the recognition and ac- 
ceptance by men of their responsibili- 
ties to others. It is therefore a business 
of ideals. 

Whenever an agent sells a policy of 
life insurance he becomes a party to the 
responsibility of his client. Like the 
family doctor and the old-fashioned 
family lawyer he stands for service.— 
Travelers Record. 

ECONOMIC RATIOS 

From 1916 Gain and Loss 
(Paid-for Basis.) 

The Mutual Benefit Life Insurance Co. 

Ratio of insurance expenses 

to expense income or prem- 

HOM TORGIMEE 2... cacccccccce 
Ratio of expenses and taxes 

to total income .......... 12.72 
Ratio of insurance and invest- 

ment expenses to expense 

income or premium loadings 
Ratio of actual to expected 
death losses (net amount 

OE EO? ccaivcanacuanteaee 
Ratio of values allowed for 

policies surrendered for 

cash, paid-up or extended 
insurance to reserves re- 

DEE atctvcrnaaeoeussacews 
Ratio of net rate of interest 

earned to that required to 

maintain reserve 


Exhibit 


85.83% 


93.63 


62.70 





HAD $5,000,000 YEAR 


The P. F. Huff Agency, New York, 
paid for almost five million dollars new 
life insurance in 1916. Among tie 
leading producers of The Travelers 
three agents are connected with the 
Huff agency, viz: Mr. Huff, J. J. Rein- 
hard and F. A. Berthold. 
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¥ (f) I think it important to safeguard the 
7 “precious” liberty of every citizen, whether 
x f & | H policyholder or not. 
Every Argument for Compulsory Health (g) Lapses, would be possible under cem- 
- pulsory health insurance. They are specifically 
Insurance Answered ina Debate mentioned, I suggest that you read your own 
or any other dratt of the bill, 
().—11. Is not you objection No, 13 a very un- 
° e ~ ~ ° lucky one for an insurance man to ask? INSURANCE CO 
Professor Irving Fisher, of Yale, and W. G. Curtis, of You say, “Isn't it an indisputable fact that ° 
°. ee . ° the average loss of 3 per cent. o is annua T ‘ . . 
Detroit, in Spirited Discussion wage would not impoverish the wage-earner,” (Now Purely Mutual) 
cian implying that health insurance is unnecessary? 2 : 2 
Editor’s Note: This Debate Was for Members of the New York County Medical Society sau af Goan ae a » gp b 256 BROADW AY, NEW YORK 
cent. loss for each and every one of them it ‘ ‘ i 
would be more economical to pay this loss GEORGE E. IDE, President 
Q.—1. Why did you not inform the audience of the workman and his inalienable right to ey on A pee = it. It is —_—__—___—_. 
that you are president of a casualty company, be sick, poor and uninsured: and to point to ye ay y true that if every a yg —_ 
dealing in health insurance? supposed indignities to the medical profession Fe vid | bs , oo ty Rana 4 gry & The fifty-seventh annual 
Why, instead, did you come before them as under health insurance and yet remain silent WOU Detter pay this directly than Tad it in . t sh . i? 
representing the ‘Insurance Economics Society as to the effects upon the great insurance in- Premium plus a loading besides. losses report snows insurance im 
I >? terests, with which you are so much more Were all thus certain there would be no such force of $133,493,000, an 
of America’: . familiar? . thing as risk and all insurance would be : : 7 
Why, in the published report of your re- familiar? fool "i Yy : : itogethe A increase during the year of 
marks in the “State Medical Journal,” is your A.—8. (a) Because I _am a taxpayer and /00HS8h. our argument proves aitogetuer too 29 99 Th \ 
relation to the insurance interest unstated employer, and because I have not turned So much, Health insurance, like all insurance, is $7,832,827. e Company 
and that to the “Insurance Economics So- cialist, but am still a good American and ecessary because calamities are not certain paid the policyholders in 
os _ , opened : ag ne ti and constant averages, but uncertain and 
ciety” stated instead? believe that personal liberty and freedom, still rape ek , 1916 $3,536 6,233, of which 
A (a) The information would not have have a meaning and_ value. ; C ua me a Mr. Curti , 4 oa & 
been germane to the topic. _ (c) Being a campaign of education, we deem sagt dpe ioe n Curtis, _— you not _ $6 28,406 was in dividends 
(b) Because the invitation to address the it proper and fitting to pre sent all wets SS oe iple?. Sn argument ageinst the or premium refund. Its in- 
Society was addressed to me as chairman of discovered to the physicians, The insurance —o ones princip th _s € thi surance reserve fund 
the Educational Committee of the Insurance companies know. near it ee aborers o me country su ance eserve und was 
Economics Society of America, : (b) a ye oa out —_— I oe mo = orl po ag ae ae ce increased by $1,300,000 and 
was not responsible for anything that ever referred directly or indirectly to the “'<° -Gle P » . . 29. 
anne in the “Medical Record,” and was inalienable right of the workman to be sick, ew A ad are still ar = ky f the 2 Sm ee 
not consulted. poor and uninsured, I'll make reply. ll. (a) No. 13 is presumably unlucky for 821,462. 
Q.—2. Have not your audience and _ your Q.—9. Would you oppose health insurance ——— weakly hold a superstition against 
readers the right to know what special in- if the insurance companies were “let in”? a vo pom ot raises seo pennnnns ———EEE 
terest you represent and from what special A.—9. Yes. It might interest you to leara (b) wn we usion is Mey aan, Rave. PF _ 1 
viewpoint you speak? that I have been advised on several occasions eo contro = yg mama ey average 1088 18 or Agency apply to 
Have they not the right to draw their own that the insurance companies could effect a pl Big ne anc old oss of 3 per - ay the , : i 
conclusions as to any possible special bias —— The fight is one of jrivnciple, so he eden oe Se RY at od GEORGE Ww. MURRAY, 
tin our judgment? we decline. ‘ - t 
y 2 fa). Those whe arrange a program are sup- ().—10. If the difficulty of collecting pre Giehdeals ey hee pene to a a Supt. of Agts. 
posed to present properly those who are to ap- miums (your Economic ‘Disadvantages No, 2) adi 77 z not with the - ogy oe . - 
pear. I take it that your criticism should be is a valid argument against a compulsory '"dividual, yo yet with the individual who 256 Broadway, New York, N. Y. 
I addressed to the chairman of the program health insurance it is a far more valid argu- SUStains no Joss. 1 ‘ : 
committee. The title of my paper was my ment against commercial insurance, especially (c) Honor shou d_ never be. in, question be- 
if- viewpoint. industrial insurance where the agents actually roe sage gentlemen. . am pues that se was 
0] (b) The right of an audience to draw its do chase policyholders in back alleys for Omly an gp wae tere ity on wee has 
own conclusions without limitation or restric- nickels and dimes. If bookkeeping, (Economic ‘? question w iether fact is joke, and who ap 
. wr must be undisputed. No. 3), Time Wasting, (No. 4), Migration of parently does not recognize the difference bee —— 
y ).—3. Were you silent because you feared Labor, (No. 5), Auditing, (No. 6), Complicated a anes, Sees and economic prin- 
ft - “put your auditors on their guard lest they Organization, (Nos. 7 and_ 8), State Politics, lay Nowh — 1 hig , 
should discover what some of them have char- (No. 9), Two Sets of Physicians, (No. 11), are (d) Nowhere wi you find argument that 
BS acterized, justly in my opinion the casuistry, true arguments against compulsory health in the wage earner should be without insurance, 
unfairness and triviality of your 22 allegations? surance, because they are expenses of admin ee 12, As to your objections No. 14 and No. 
1e A.—3. If you mean “silent” as tomy personal istration, then commercial insurance | stands 20, why Roo ma ages and e+ that = 
d business, I appeared before them without fear, still more condemned. For even in England, lt haa neat Bryson: my on the one al 
> and did not indulge in self-exploitation and where the complications of administration are — w vaengetl acae mas on cae other are aged 
le company advertising, because I regard both as far greater than they could possibly be in mo usive a ternatives instead of mutually sup- 
al in extremely bad taste. I have yet to receive this country because of the necessity of reck- Premenrary gro : , 
ly the criticism of unfairness or triviality. oning with the numerous and tangled threads A.—12, We neither assume nor assert that & 
O.—4. Was the Insurance Economics Society of friendly societies running through the coun existing mediums ot prevention oF coverage are 
Ze formed by you and others who, like you, are try, the total cost of administration of com exclusive. a i, and 20 point to practical 
interested financially in commercial health in- pulsory health insurance is only 14 per cent., ©conomy Whee gon il ti -" G 
2@ surance, for the purpose partly or wholly of which is a small fraction of the cost under the Q.—-13. When you quotec dr. ag Cin- 
3 fighting the competition of compulsory health voluntary commercial system, because of the cimnath as opposed to compulsory hea th in- 
1d insurance ? saving in advertising, soliciting business and SUrance I assume you were not aware that he, O 
28 Was this organization intended partly or collecting premiums effected by the compulsory like other open-minded a _atter studying 
“ wholly, to mask the nature of the opposition system. health insurance, has finally come out as in 
which you represent? Are you aware that the Commissioner of In favor of it 2 : 
id A.—4. (a) The Insurance Economics Society surance of the District of Columbia states that A.—13. Dr, Geier is on record opposing com- 
of America was organized by buyers, sellers for every dollar put into industrial insurance, pulsory ye insurance, and we have had D 
ts and carriers of insurance, for the specific pur- the insured on the average takes out $.40? no advice to the contrary. 
c- pose stated in every Bulletin, viz., “Organ- If 14 per cent. is a waste, is not 60 per cent Q.—14. As to No. 1, is health insurance any 
a ized for the study of all forms of social in- a greater waste? ‘ , 
li- ae and to ane minate information best * Are you aware that the Armstrong Investigat- (Continued on page 19) P 
38 calculated to enlighten the public, and to pro ing Committee in 1906 brought out from one of 
mote practical economy by the conservation the industrial insurance companies the fact A 
of human time values.” that one-third of industrial policies lapse in 
of (b) An organization was necessary just as three months, one-half in a year and two E have room just now for two or 
ie you and your associates found it necessary to thirds in five years? three good men—not the Million 
1e have an organization to promote your ideal- Do you think it’s important to safeguard the Dollar producer who takes it out 
ad istic, Utopian, sociological and  Socialistic precious liberty” of the policyholder to lose in talk, but the man who can average 
2 theories. There has been no mask from his insurance, when under compulsory health $100,000 of personal business, plus ex- ey 
the start. My first paper (Bulletin No, insurance lapses would be impossible? perience in appointing and working 
1) was read by W. G. Curtis, president of Na- | A.—10. (a) Your first question being general with agents. Men who become val- 
tional Casualty Company, my second paper instead of specific does not permit of reply uable to this Company grow in value O 
(Bulletin No, 2) was prepared by W. G. Curtis, | (b) Your supporting questions confuse life to themselves. We cannot guarantee 
president of National Casualty Company, my insurance with health insurance and accident, your success, but we will give you a 
third paper (Bulletin No. 3) was read by W. and also display a total lack of technical real opportunity, then it’s up to you. G 
vit G. Curtis, president of National Casualty Com- knowledge such as none other than an experi Would you like to hear about it 
pany, my fourth paper (Bulletin No. 5) was enced underwriter could have Disadvantages further? 
read by W. G. Curtis, chairman Educational 2, 3, 4, 5, 6, 7, 8, 9 and 11, all demonstrable 
‘0. Committee. On the first 10,000 of No. 1 the and the proof cannot be refuted 
name of my company appe ared, but -I have (c) Yes. e e 
refused to permit it on any others because I (d) Yes. 
decline to have my company profit over other (e) I am aware, but you probably are not, | S ur | é and 
% eomenniee by that kind of advertising. that the Armstrong Commission dealt with only D 
. Q.—5. Are you aware that the president of life insurance. 
another casualty company recently sent a 
secret appeal to its agents to help defeat Com rus 0. 
paltry Health Insurance, telling them oro . e e 
ompulsory Health Insurance were a optec B Id YourOwnB siness - 2 . 
— er would be thrown out of their jobs? ul u | Home Office, Pittsburgh, Pa. EE 
A.—5. am not so advised. 
0.—6. Do ye ’ -e i 2 4 or ¢ j ene - 
secret aaa igree with the author of that under our direct general agency contract HOWARD S. SUTPHEN N 
f so, why did you not give this as “Ex i 
onomic Disadvantages No. 23,” or, better, as Our Policies provide for: Vice-President & Manager of Agencies 
your first, last and all-the-time objection, and 











omit the rest? 


A.—6. (a) Not having seen the appeal, I Double Indemnity, 

















ee _ . ; Di bili B fits ORGANIZED 1871 
) 1e fata o. 23 should properly appear e 1 . * ¢ 
agro) a ty! =e pn gg ; isaDl ity Cnerits, Life Insurance Company of Virginia 
) ine s 0 ed . 

debating ‘the subject. I. F.” Reducing Premiums RICHMOND, VIRGINIA 

an “4 : If, om ° that is, Oe es believe as I OLDEST LARGEST STRONGEST 
lat your business would not be injured 4 

by compulsory health insurance, why are you See the new low Rates s Southern § Life sasusanse Company 

making such strenuous exertions to defeat it Issues the most liberal forms of Ordinary Policies from $1,000.00 to 

mere wg led han gf a hd a JOHN F. ROCHE, Vice-Pres't $50,000.00, and Industrial Policies from $12.50 to $1,000.00 

) ) € e 
rk, A.—7. (a) I don’t know what you believe, CONDITION ON DECEMBER 31, 1916: 
ow but I repeat my statement from the platform: THE MANHATTAN LIFE ASSAtS .occccccccccccccsece ovccece PITTITTTITITTTLITITIT TTT TET +» $14,464,552.23 
he Fn li business would be affected to a limited Liabilities of ‘gerocgeavenveuooss ep te | 
| Capital anc Surplus 927 BSA. 
rs ‘a If a microscope ig necessary it will be INSURANCE COMPANY Insurance in Force 118,349,212.00 
he » discover your up-to-this-time undiscovered Payments to Policyholders since Organization.. 119,172. 
in- economic advantages. 66 BROADWAY NEW YORK Is Paying its Policyholders OVET.........+00secccceccccueeeees eeeeseooed $1,300,000.00 annually 
.2.—8. hy are you so solicitous to save Organized 1850 GOOD TERRITORY FOR LIVE AGENTS 
Pennies for the taxpayer and the employer 
and to object to interfering with the freedom 
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POSTAL AFTER GROUP LINES 

Among the arguments advertised by 
the Postal Life as an inducement to in- 
surers for the purchase of group insur- 
ance in that Company is a line reading: 
“The Postal provides for participation 
by policyholders in earnings or profits.” 
The Company's financial statement for 
December 31, 1916, carries the infor- 
mation that the Company is authorized 
to distribute in 1917 dividends of $34,- 
000. Not a very heavy argument there. 

Another statement in the Postal Life’s 
advertisement is that group insurance 
“maintains the good will of the worker 
himself, thus preventing complaints 
and strikes.” This is so unfortunately 
and amateurishly worded that if group 
insurance were not so well established 
harm might be done. The argument 
“it prevents strikes” isa tactless, and 
would never should never be 
offered by companies which are really 
selling this type of insurance and which 
have the correct conception of the 
functions of group. 


be nor 


COMPANIES AND PUB- 
LIC SPIRIT 

At a meeting of the New York Coun- 
ty Medical \Society Professor Irving 
Fisher, of the Department of Political 
Economy, Yale University, and one of 
the leading propagandists of compul- 
sory health insurance, asked a number 
of leading questions of W. G. Curtis, 
president of the Insurance Economics 
Society of America, one of the foremost 
opponents of compulsory health insur- 
ance. Mr. Curtis answers the questions 
seriatim. Of such vital importance at 
the present time are these queries and 
answers thereto that they are repro- 
duced elsewhere in full in this issue of 
The Eastern Underwriter. 

Particular attention is called to the 
last question and answer. The propa- 
gandists of health insurance have an 
irritating habit of alleging that the at- 
titude of the insurance companies in 
opposing compulsory health insurance 
is generally selfish, often “unpatriotic,” 
and frequently in disregard of the wel- 
fare of the great army of workingmen. 
Professor Fisher asked point blank if 
the whole question should not be con- 
sidered by the companies “from purely 
a national point of view,” based on the 
tested experience of older nations. Of 
course, back of this question was a 


INSURANCE 


slurring intimation that the insurance 
companies are not public-spirited. 

Mr. Curtis retorts that the companies 
can and will consider the question from 
the broad standpoint that the nation’s 
health shoula be conserved, but, judging 
from the tested experience of this coun- 
try, political inefficiency and corruption 
are squandering 70 per cent. of all money 
raised for health conservation purposes 
in national, state and local channels, 
and he points out that the proposed plan 


would but add to the squandering, 
while the principle of indemnity for 
preventable waste is wrong. 


A REMARKABLE PRODUCTION 
FEAT 

It has just become known that a most 
unusual feat in life insurance  pro- 
duction stands to the credit of the New 
England Mutual Life for 1916. During 
that year forty-two general agents of 
the Company paid for forty-four mil- 
lions of insurance. This is the best 
testimonial to an agency force as a 
whole that we have ever seen. It 
means that from one end of the coun- 
try to the other the New England Mu- 
tual Life is represented by uniform 
strength, by men who can be depended 
upon year in and year out for consist- 
ent, high grade production; that here 
is a chain without weak links, reflect- 


ing the greatest credit upon the adminis. 
tration of that Company and its ability 
to judge men, It has been generally 
recognized by life underwriters that 
New England Mutual Life general 
agents measure up to a high standard, 
being clean, strong and _ successful. 


That they are keenly responsive to the 
family idea, showing a spirit of per- 
sonal devotion that comes from absolute 
confidence in the home office adminis- 
tration is proved by the record above 
recited. 


The Phoenix Mutual Life has demon- 
strated upon many occasions recently 
that it is one of the most progressive 
companies in the United States, quick 
to grasp ideas, to weigh them, and, if 
found meritorious, to put them into exe- 
cution. The Company has done notable 
work in trying out advanced salesman- 
ship ideas aiming to eliminate the un- 
fit, while its literature has been so re- 
vised that it is doubtful if there is a 
“dead” argument or an _ unattractive 
document being sent out from that home 
office today. 

The Company’s latest innovation is 
to get just as far as possible from the 
stereotyped annual report. 

This has been done by making the 
sixty-sixth annual report an illustrated 
personal message to the policyholder. 
It bears the caption: “To you as a 
member from those to whom you have 
intrusted your Phoenix Mutual inter- 
ests.” On the first page appears a pho- 
tograph of President Holcombe, seated 
at his desk, and this statement: “A 
welcome awaits you in this office, when- 
ever you come to Hartford.” 

On page 2 appears a short message 
from President Holcombe on the text: 
“Keeping our increasing amount of 
assets, now over $42,000,000, safely and 
profitably invested.” On page 3 ap- 
pears a picture of Vice-President A. A. 
Welch, also at his desk, with the mes- 
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EDWIN B. QUACKENBUSH 


Edwin B. Quackenbush, who for more 
than ten years has been general agent 
of the Ocean Accident and Guarantee 
Corporation for accident, health and 
burglary for Greater New York, has 
also been appointed general agent of 
the automobile department of the Com- 
mercial Union Assurance Company, 
Limited, for Greater New York and vi- 
cinity. The Quackenbush office, which 
has been growing fast, now has affilia- 


tions with about a thousand brokers. 
The new appointment is a_ splendid 
one, as there are fewer men in New 


York City who have a keener product- 
ive insight than has Mr. Quackenbush, 
i. e., a knowledge of finding out the in- 
surance needs of the public and how to 
meet them. The Commercial Union is 
one of the greatest factors in the insur- 
ance world. The total assets of the 
Commercial Union group now run over 
$150,000,000. Mr. Quackenbush began 
his career as a lawyer, making a special 
study of the law relating to contracts 
of insurance, and his personal acquain- 
tance is tremendous. 
* * * 

Douglas G. Diplock and his brother, 
Ronald Diplock, the former in the agen- 
cy department of the Royal and the 
latter with Frank & DuBois, both neph- 
ews of Frank Lock, United States man- 
ager of the Atlas, are serving with the 
British Army in France. Douglas Dip- 


sage from him under the heading: “Pre- 
serving the equities of policyholders 
whose policies aggregate $180,000,000.” 
Secretary S. H. Cornwell’s picture ap- 
pears on the next page with a short 
talk on “Safeguarding premium collec- 
tions of over $6,000,000.” Then come 
pictures and messages on different 
pages of Winslow Russell, agency man- 
ager, on “Selling $25,208,950 of insur- 
ance through 600 efficient, trained rep- 
resentatives”; and O. M. Thurman, as- 
sistant secretary, on “Selecting new 
members to whom your Company is- 
sued 11,000 policies last year.” 

The booklet is extremely well gotten 
up. ‘Each of the remaining pages tells 
in succinct, powerful form facts about 
the Company’s year and progress. The 
booklet should be effective in acquaint- 
ing policyholders of the Phoenix Mutual 
with the strength and growth of that 
Company at a glance. 


lock has been promoted to Second Lieu- 
tenant and recently returned to the 
trenches, after having been confined to 
the hospital for some time from blood 


poisoning. Ronald Diplock is serving 
with the Artists’ Corps Rifles. 
* ca * 


Jay Zorn, agency supervisor of the 
Home Fire Insurance Company in the 


eastern division, returned this week 
from the Mexican border, where he 


served as captain in the Twelfth N. Y. 
Inf., N. G., U. S. A. Captain Zorn left 
New York on June 28, and has been 
stationed at McAllen, Texas. 

* * © 


Leslie C. York, Inspector of Agencies 
of the Equitable Life Assurance Society, 
has returned to New York after an 
exciting experience in an lIowa train 
wreck. He tells the following story of 
his experience: “The five passenger 
and pullman coaches were derailed and 
wrecked fully two hundred feet from 
the railroad track out in the corn field 
and over an embankment of from fif- 
teen to twenty feet. The engine, with 
the baggage and mail car did not leave 
the track. The train was late and go- 
ing at about forty-five or fifty miles 
per hour and when they struck a 
curve the tracks spread and the cars 
referred to, went over the embanh- 
ment. The combination smoker and 
express car caught fire and the inside 
was burned out. All of the cars in 
the train were steel, which was a life- 
saver. There were twenty-five to thirty 
people injured, with one death and two 
in a very precarious condition. The 
wreck occurred about ten thirty in the 
evening, about twelve miles west of 
the town of Atlantic. Everyone who 
was in physical condition to do so, aid- 
ec. in caring for the injured and physi- 
cians were brought from neighboring 
towns. We got back to Atlantic about 
three A. M. and my only suffering is 
less of sleep and a sprained hand.” 

o 2 


Edward E. Hall has been elected a 
director of the Peoples National Fire 
Insurance Co., of Philadelphia, for a 
term of three years, succeeding H. T. 
Alley. 

* ¢ @ 

Assistant Secretary Millwood Trus- 
cott of the Camden Fire Insurance As- 
sociation has been elected secretary of 
the Camden County Chapter of the 
American Red Cross. 

* o* + 

“Bill” Rose, a well-known and suc- 
cessful Albany agent who knows 
much poetry as a Chautauqua lecturer, 
but makes better selections than the 
latter, and “Marty” Kunziger, of the 
General Adjustment Bureau, a judge of 
good yarns, found themselves marooned 
in a hospital “somewhere in Albany.” 
Rose, first to get back his spirits, made 
it a practice to drop in at Kunziger’s 
room and entertain him with prose and 
poetry. Soon the tip went through the 
hospital that there was a first class 
vaudeville show going on every night 
in Kunziger’s room, which became a 
magnet for doctors and nurses. There 
was general regret among the nurses 
and doctors when the Rose-Kunziger 
act was stopped by one of its members 
finally being able to leave the hospital. 

- LJ * 

Arthur D. Johnson, assistant cashier 
cf the Phoenix National Bank, has been 
elected an auditor of the Connecticut 
Mutual Life of Hartford. Charles A. 
Pease and Harvey W. Corbin, the other 
auditors of the Company were re- 
elected. 


as 


- * * 

John A. Bucknell, supervisor of the 
Canadian Life, with headquarters at 
Detroit, died on Tuesday morning in 
Buffalo, 
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Companies Lose Risk 
Day After Inspection 


MUTUALS WRITE STANDARD FUZE 
AT EIGHT CENTS NET 





Twenty-five Representatives of Compa- 
nies Who Visited Plant Saw 
Demonstration Friday 


The day after twenty-five represent- 
atives of fire insurance companies and 
rating bureaus inspected the plant of 
the Standard Fuze Corporation, of 
Paulsboro, Gloucester County, N. J., at 
the request of R. C. Rathbone & Son, 
brokers handling the line, the assured 
announced that the risk had been placed 
with the mutuals. The insurance on 
this risk was $640,000. 


The Rates 


Some time ago the risk paid 90 cents 
average, rated from its physical basis. 
This was increased to 1.90 average. 
Then it went up to 4.35 average. The 
mutuals had offered to take the risk at 
deposit premium of 80 cents, or net 
rate of 8 cents. 

R. C. Rathbone & Son conceived the 
idea of holding a test to demonstrate 
to the insurance companies that a def- 
erential should be shown in their treat- 
ment of fuze manufacturing plants as 
compared to full-fledged ammunition or 
shell plants. Invitations were extend- 
ed to companies, rating organizations, 
etc., and the tests were held on Friday 
of last week. C. H. Brown represented 
R. C. Rathbone & Son and the assured. 
Mr. McCullough, of Pate & ‘Robb, who 
ccntrol the International Fuze & Arms, 
which has a premium of $140,000 a year, 
was also present, as was Vice-President 
H. Brooke, of the Standard Fuze. Oth- 
ers present were Messrs. Clutia, of the 
Westchester; Fischer, Watson, Spooner 
and Clayton, Atlee Brown office; Hut- 
son, National Building; Burke, A. H. 
Schmidt & Co.; Johnson, Benjamin and 
Forrestel, Insurance Co. of ‘North Amer- 
ica; Fletcher, International Fuze & 
Arms; Armstrong and Klaisz, National, 
Copenhafer, Suburban Underwriters’ 
Association, Philadelphia; Ackerman, 
National Union; Ikier, North British; 
Brown and Westervelt, Niagara; Irvin, 
Aetna; Simons, Fire Association; N. B. 
Stinson, Camden; Stradling, Suburban 
Board; Heller, Middle Department; 
Jenkins, Underwriter Bureau. 


Rathbone Representative Talks of Tests 


In discussing the tests Mr. Brown, of 
the Rathbone office, said: 

“In the first place they illustrated in 
absolute detail the construction of a 
fuze. The company’s representatives 


took the visitors throughout the plant, 
showing the process of manufacturing 
and the quality and quantities of the 
specific materials handled, in addition 
to the safeguards against fire. Then 
they showed the method by which the 
fuzes are set at safety and demon- 
strated that when set at safety, if for 
any reason they went off, only one ring 
would burn and the fire would burn 
itself out. They also set off the differ- 


ent styled primers. Fuzes were at- 
tached to heavy cast iron imitation 
shells, which were dropped from a 


height of 15 feet, with the impact equa: 
to more than a ton in pressure. They 
required being dropped twice to set off 


time feature, and once to set off de- 
tonating feature. 
“They also ignited the fuze which 


was surrounded by other fuzes in such 
a manner as to expose each fuze at its 
most delicate or likely-to-be-ignited-spot 
-tthe vent. They then took fuzes and 
placed them in a jumbler, viz., a revolv- 
ing wooden box, and tried to set them 
off. They also attached them to a jolt 
machine, which at different times placed 
the fuzes in three different positions. 
They tried to ignite rings with matches 
or other fire without success. Inas- 
much as the completed fuzes were 
packed covered with metal protector, 
resting in soft wood racks, the repre- 
sentatives of the companies without ex- 
ception expressed themselves as being 
thoroughly satisfied with the hazard in- 
volved, saying it was only ordinary. 
In fact, the impression of the complete 
operation of the plant was that there 
is no likelihood of general explosion.” 


The Aftermath 


On the following day the Standard 
Fuze tried to get immediate action from 
the companies for a lower rate, but 
were unsuccessful, and immediately 
closed with the Firemen’s Insurance 
Company, of Providence, a mutual. 

The mutuals have also made a prop- 
osition to the International Fuze & 
Arms, with the understanding that the 
latter install a $60,000 sprinkler equip- 
ment, which is now being considered. 
The Standard risk is sprinklered. 





PLAN TO INCREASE CAPITAL 

The Mechanics’ Insurance Co., of 
Philadelphia, is planning to increase its 
capital stock from $250,000 to $1,000,- 
000. A vote will be taken at the annual 
meeting to be held May 10. The Com- 
pany has made fine progress under the 
new management, 


ANNIVERSARY DINNER 


The Insurance Company of North 
America celebrated its 125th anniver- 


sary at a banquet in Philadelphia last 
night. 











at Syracuse or Rochester. 








SPECIAL AGENT WANTED 


WANTED by well established Fire Insurance Company, 
Special Agent to travel New York State, making his home 
One about thirty to thirty-five 
years of age, with knowledge of underwriting, who has had 
either local agency, rating inspector or Special Agency ex- 
perience, who will start at moderate salary, preferred. 
Applicants must state age, experience for past ten years, 
at least three references and salary expected to start. 
SPECIAL 


Care Eastern Underwriter, 105 William Street, New York. 


AGENT, 























FIRE AND MARINE 
INSURANCE—ALL LINES | 





The Automobile Insurance | 
Company of Hartford, Conn. | 


MORGAN G. BULKELEY, President 





Cash Capital ° ° 
Assets - - : 
Liabilities (Except Capital) 
Surplus to Policyholders ° 


Statement January 1, 1917 


° . $1,000,000.00 
« 2,748,832.19 
° . 1,039,977.81 
. 1,708,854.38 











AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE /ETNA ACCIDENT AND LIABILITY CO. 




















BUY J. P. MILLER AGENCY 


Amos, Norton & Newhall, Inc., Formed 
in Syracuse, N. Y.—To Retain 
Miller Companies 

Amos, Norton 


& Newhall, Inc., of 


Syracuse, N. Y., has been formed and 
Nas purchased the J. P. Miller Insur- 
ance Agency, of that city. They will 


retain the agency of companies former. 


ly represented by the Miller Agency. 


Through the dissolution of the firm 
of Newhall Brothers & Wood, James 


becomes associated with 


C. Newhall 


this agency. The agency is in the 
Union Building, Syracuse. The mem- 
bers of the corporation are Jacob 


Amos, Joseph G. Norton and Mr. New- 
hall. 


NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc, 1911 


$641,341.77 
230,513.29 
300,000.00 
63,479.83 


Reserve 
Capital 
Surplus 


OPERATING ON A CONSERVATIVE BASIS 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 





OTTO & SON EXPAND 


Expansion of Business Cause of Shift- 
ing in Insurance Zone- 
Philadelphia Also 





for 
suite of 


Charles B. Van Valen leased 
Williams a large 
105 William Street to 
Kk. Otto & Inc. The 
leased the Otto & Co. 
William 
are compelled to abandon due to in- 


Howard H. 
offices in Henry 


Co., same brokers 
their present of- 
fices in 95 Street, which they 
crease in the marine insurance business, 
their 
Negotiations are now pending for leases 
the Philadel 


phia and other large shipping centers. 


and more than double quarters. 


through same brokers in 


CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 


Inc, 1870 


$357,318.58 
54,256.92 
200,000.00 
96,379.07 


Assets 
Reserve 
Capital 
Surplus 


IN A LIMITED 
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Only 5 New York Fires 
in 1916 Over $100,000 


REPORT OF LOSS COMMITTEE OF 
NEW YORK BOARD, 
37,000 Claims Now in Loss Index— 
Fewer Claims With Fraudulent 
Intent 





The number of losses which came 
under the jurisdiction of the committee 
on losses and adjustments of the New 
York Board of Fire Underwriters last 


year as compared with 1915 decreased 
2.7 per cent., while the amount of in- 


curred loss increased 34.4 per cent. 

During 1916, only on account of five 
fires did the loss exceed $100,000, viz.: 
590-592 Montgomery St., being 

also 417-419 Mercer St., 

Seren CIs Ps Bi cceccsias $157,839.22 
509-519 East 72d St., through 


to and being 510-518 Kast 

NEES BGaw irae oe vanneean 238,259.89 
mearren tsiand, N.Y. «0006 122,185.89 
White, McKibben, Boerum 

and Bogart Sts., Brooklyn, 

Re are Site dees iaisivb bib om 113,685 
Blackwell St. and East River, 

Steinway, Bor. of Queens... 200,497.73 


51 Moral Hazard Reports 

“The year has been one notably free 
from fires of questionable origin and 
claims with fraudulent intent,” said 
Chairman Wallace Reid. “We have 
made fifty-one moral hazard reports 
during the past year. Twenty of these 
claims reported on during 1916 called 


for unusual investigation, the cost of 
which amounted to $44,685.72, of which 


amount $29,156.79 was paid during the 
year 1916, representing 24.85 per cent. 
of the full expense of the year’s adjust- 
ments. The resulting saving to com- 
panies, as compared with assured’s 
proofs of loss in these was however 
$209,104.26. We have spent during 1916, 
$16,793.27 on criticised claims, adjust- 
ments of which are still pending, and 
this amount, together with the expense 
of the adjustment of the twenty claims 
above referred to, represents forty per 
cent. of the full expense of the year’s 
adjustments.” 
Classification 

The classification of the adjusted 
losses for the past two years shows as 
follows: 


1915. 1916. 
oO, Oo 
{oO jo 
Originated in premises of 
ane 62.43 61.88 


Originated in premises of 


others in same building. 34.59 29.72 
Damage by exposure...... 2.98 8.40 
Of the above 61.88 per cent, of ad- 
justed claims where fires have origi- 


nated in the premises of assured, 53.15 
per cent. in number of claimants have 
made no previous claims, 40.23 per cent. 
have made claims that have been ad- 
justed by the loss committee and 6.62 
per cent. have made claims not ad- 
justed through the Committee. 


Black Tom Committee 

“On the day following the Black Tom 
Island casualty, which occurred July 30, 
1916, your Committee had an informal 
meeting at which tentative plans were 
discussed and this was followed by 
meetings of the full committee, after 
which meetings of the companies inter- 
ested were called; these resulted in 
the organization of the Special Com- 


mittee on Black Tom Island Disaster,: 


the nucleus of which was the standing 
committee on losses and adjustments 
which was given authority to add to 
its membership,” said Mr. Read. This 
committee called to its assistance 
Messrs. F. C. Buswell, vice-president 
Home Insurance Company; F. D. Lay- 
ton, assistant secretary National Fire 
Insurance Company; John O. Piatt, 
vice-president Insurance Company of 


America, and E. G. Richards, 
manager North British & Mercantile 
Insurance Company, and has constantly 
had the counsel of other prominent of- 
ficials of insurance companies. Mr. 
Wallace Reid, the chairman; Mr. 
Charles L. Case, the vice-chairman, and 
Mr. A. E.. Clough, the secretary, of the 
committee on losses and adjustments, 
were chosen respectively as chairman, 
vice-chairman and secretary of the 
special committee and Mr. Frederick B. 
Campbell as its general counsel. 

Many settlements have been made 
and others are in process of adjustment. 


North 


Loss Index Service 


The loss index service has now been 
in successful operation for three years; 
sixty-eight cabinets are now in use by 
members or co-operating companies; 
each cabinet contains 26,207 cards 
showing over 10,800 names and over 
15,700 locations of claimants with refer- 
ence to over 37,000 claims. ‘Your com- 


mittee believes that the information 
now available to members is being re- 
flected in the decreasing number of 


moral hazard claims. This service is 
becoming constantly more valuable to 
our members and plans are being made 
to materially increase its scope and 
usefulness,” the report concluded. 


CHANGE RULES AND RATES 
Automobile, Gasoline Explosion Type, 
Permit Charges—Unoccupancy 
Summer Home Charges 





The following is a summary of sub- 
urban fire insurance changes: 

Rule 70, “Valued Clause,” on page 34 
of the Manual, is amended by adding 
thereto the words, “but no allowance 
shall be made for the attachment of 
the 100 per cent. average or co-insur- 
ance clause,” 

Charges for permits for automobiles, 
gesoline explosion type [Rule 5 (b) in 
Manual as amended by supplement of 
March 1, 1917] are now as follows: 

One car, .10; 2 cars, .15; 3 cars, .25; 
4 cars, .30; 5 oars, .35; 6 cars, .40. 

The foregoing charges are to be used 
ir. rating private garages in connection 
with owner’s dwelling by adding same 
to minimum rates for private stables, 
and the minimum for “Garages, private, 
in connection with owner's dwelling” on 
page 100 of Manual is changed accord- 
ingly. 

Minimums for unprotected private 
dwellings on page 99 of the Manual are 
now .40 .40 40 .40 

Minimums for unprotected private 
stables and for outbuildings respectively 


on pages 104 and 102 of Manual are 
now .50 .50 .50  .50 
Rule 69, “Vacancy and Unoccupancy 


Privileges,” on page 33 of Manual is re- 
scinded and replaced by two new rules, 
viz, 69, “Unoccupancy,” and 69A, “Va- 
cancy.” 


The fourth Rule 18, 


paragraph of 
“Dwellings,” on page 13 of Manual, 
creating a class designated as “Sum- 
mer Dwellings,” is stricken out. 
‘Minimums for “Summer Dwellings” 
on page 99 of Manual are rescinded, 
Unprotected dwellings and their out- 
buildings now take charges for unoc- 
cupancy according to length of time de- 


sired, as follows: 

“Three months in any one_ policy 
year,’ no charge; “Six months in any 
one policy year,” .04 per annum; “A 


portion of each year,” .08 per annum; 
“Without limit,” .10 per annum. 

Vacancy in above beyond forty con- 
secutive days in any one policy year is 
to be charged for at the rate of .02 per 
month. 





Prompt Efficient 
THE INSURANCE BUREAU 
FIRE and AUTOMOBILE 
Inspections and Investigations 
406 German-American Bank Bldg. 
BUFFALO, N. Y. 


Confidential Economical 





“The Leading Fire Insurance Company 
in America’ 





WM. B. CLARK, President 





ARTNA INSURANCE COMPANY 


Aetna Fire Underwriters Agency 
of Aetna Insurance Co. 


Application For Agencies Invited 





PRESIDENT TO CUT SALARY 


Maryland Department’s Tip to Head of 
German Commercial Mutual 
Acted Upon 





The Maryland Insurance Department 
has made public its examination of the 
German Commercial Mutual Fire Insur- 
ance Company, of Baltimore, which cov- 
ers the period from May 31, 1916, to No- 
vember 24, 1916. 

The Company was incorporated May 
11, 1915, under the general laws of the 
State authorizing the formation of cor- 
porations, by the name of the Mer- 
chants’ & Manufacturers’ Mutual Fire 
Insurance Company, under which name 
it was operating at the date of the last 
previous examination. 

On October 27, 1916, the name of the 
Company was changed to that of “The 
German Commercial Mutual Fire Insur- 
ance Company of Baltimore.” 

‘Hazelton A. Joyce, Jr., chief examiner 
of the Baltimore Insurance Department, 
said that the Company has greatly in- 
creased its writings, especially within 
the last few months, and is in better 
financial condition than at the date of 
the previous examination, but is still 
unsound financially, having liabilities in 
excess of assets by the amount of $4,- 
081.72 

The president could aid in improving 
the financial condition of the Company 
by having his salary reduced by one- 
half until the Company shall have been 
put on a substantial financial footing. 
He has given assurances that this will 
be done. 

On November 24, 1916, the Company 
had insurance in force listed as follows: 


CNG FORT TIED csacccsinevcased $337,185 
TRTOG GOOF TIGES. ...ccccscvevecs 210,800 
Dawe PORE TIONS cickccvaecsenene 65,400 
RG MOOS TIDE oc eco ci ciecviews 500 

$613,855 


Irvin T. Ehst, of Boyertown, Pa., died 


a few days ago. 





A. K. BOUGHNER & CO. 
INSURANCE AGENCY 
Fire utomobile 


NEWARK AND VICINITY 
Brokerage Business Solicited 


38 Clinton Street 95 William Street 
ewark New York 








THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy, 


R, oe WARFIELD, President 

——, HUBBARD, Vice-President 
A. JARVIS, "Secretary 

WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 
1o0 WILLIAM STREET, NEW YORK 











GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK. 





ORGANIZED 1859 


STATEMENT, JANUARY 1, 1917 
Cash Capital .....<. $1,000,000.00 
err eer rr 8,553,704.22 
SO 4,222,485.60 
Net Surplus ........ 3,331,218.62 
Surplus for Policy 
errr re 4,331,218.62 


HEAD OFFICE 
Cor. William and Cedar Streets 








207th Year 


SUN 


INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BRANCH: 
54 Pine Street - New York 
WESTERN DEPARTMENT: 
76 WEST MONROE ST., CHICAGO. 
PACIFIC DEPARTMENT: 
N. W. Cor. Sansome & Sacramento Sts. 
San Francisco, Cal. 











ROBERT J. WYNNE, President 


NET SURPLUS, $377,447 

















First National Fire 


Insurance Company of the United States 
WASHINGTON, D. C. 


JOHN E. SMITH, Secretary 


Statement January 1, 1916 
CAPITAL, $912,502 
RESERVE FOR ALL OTHER LIABILITIES, $523,785 


ASSETS, $1,813,734 
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ADDITIONAL NEW YORK 
STATE 1916 FIGURES 





Losses 


Premiums. Incurred. 


Allemannia ........ 142,391 
pa 2S eee 1,135,876 
| 8 eee 1,854,670 
American Drug. .... 121,071 
Automobile (F.).... 99,610 
(M.) .... 373,440 
Commonwealth, Tex. 3,192 
Cleveland Nat. ..... 37,214 
Camden, N. J. (F.).. 447,832 
(M.).. 33,502 
City Ptsbg., Pa. 7,270 
Cotonial, N. ¥. ..... 121,071 
Com. Union, N. Y.. 87,300 
Concordia, Wis. .... 158,197 
Citizens, Mo. ....... 149,888 
Capital, TN. BH. ...00 99,024 
California, Cal. ..... 49,722 
Connecticut, Ct. (F.) 341,420 
(M.) 72,754 
Detroit National 54,041 
eer 72,977 
Detroit F. & M., Mich. 112,484 
Equitable, R. I. (F.) 48,615 
(M.) 37,476 
Dubuque, Iowa ..... 156,911 
PO tnsnsie: sueaws 
Federal Union ..... 28,923 
Firemen’s, N. J. .... 465,139 
Firemen’s Fund (F.) 488,491 
(M.) 999,517 
Franklin (F.)......+ 329,381 
intosinae 33,112 
ek eee 552,405 
Firemen’s, Wash. 29,597 
Germania (F.)...... 513,456 
| ae 107,073 
German, PR. 20s 112,292 
Granite State, N. H. 48,872 
German, W. Va. .... 65,667 
German-Am., Pa. ... 71,882 
Hartford (%.)....00. 1,580,190 
ee 191,289 
BIOMEDOIE 2 icc cciccs 102,075 
Ins. Co. State of Pa. 
ee ee 272,565 
—_ * ee 410,334 
Interstate .......... 22,883 
er eer 
Independence ....... 27,287 
i Oi, oe TD  acsccs 
Merchants, N. Y. (F.) 164,005 
(M.) 34,882 
Milwaukee Mech. (F.) 218,592 
(M.) 2,215 
Marquette Nat. ..... 4,741 
Mechanics, Pa. ..... 73,207 
Michigan F. & M... 98,995 
Michigan Com. (F.). 202,948 
(M.). 42,735 
Minneapolis F. & M. 54,172 
Mech. & Traders ... 174,117 
Mass. F. & M. (F.).. 97,019 
(M.).. 183,239 
N’western Nat. (F.) 256,106 
(M.) 11,605 
Nat. Ben. Frank. (F.) 231,113 
M.) 12,393 
National Union 137,110 
New Brunswick .... 92,105 
Newark, N. J. (F.).. 193,975 
(M.).. 75,898 
New Jersey ........ 120,310 
N’western F. & M. .. 4,486 
National Brewers 5,555 
err 770,165 
North Branch ...... 92,839 
North Carolina 6,347 
Pittsburgh ......... 39,752 
| re 194,383 
 } 44,595 
Provi., Wash. (F.).. 395,445 
(M.)..1,181,269 
Pennsylvania ..’..... 471,435 


Phoenix, Conn. (F.) 662,088 


(M.) 155,674 


2 eee 34,482 
I is cscwnminadine 125,619 
Standard, N. J. , 88,694 
Standard, Conn. .... 80,266 
... aes 39,633 
Sterling, Ind. ....... 28,519 


St. Paul, Minn. (F.).. 321,286 

(M.) . .1,433,304 
Virginia F. & M. ... 91,206 
Western, Pa. ....... 89,429 


58,458 
494,174 
1,444,737 
58,551 
35,947 
161,328 


25,557 


275,405 
223,832 
1,369,282 
129,416 
15,181 
272,352 
9,711 
222,475 
22,949 
54,623 
31,319 
34,794 
36,136 
875,757 
220,649 
49,721 


129,011 
303,646 
10,337 
1,034 
5,665 


186,782 
1,024,070 
240,133 
311,390 
21,454 
8,023 
87,962 
51,473 
35,453 
15,291 
11,575 
172,946 
747,539 
36,106 
40,110 





























THE EASTERN UNDERWRITER 
“The Largest Fire Insurance Company in America.” 
INSURANCE COMPANY 
ELBRIDGE G. SNOW, President 
The Largest Cash Assets of any Fire Insurance Company in 
America are Back of Every Policy Issued by “THE HOME” 
ry 
FIRE AND ALLIED BRANCHES OF INSURANCE 
Fire, Lightning, Automobile, Commissions, Explosion, 
’ g 

Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 

tered Mail, Rents, Sprinkler Leakage, Tourists’ Baggage, 

Use and Occupancy, Windstorm. 

STRENGTH REPUTATION SERVICE 
Teutonia, Pa. ...... 90,733 50,360 Phoenix, Eng. ..... 381,783 152,276 
Wereen, CE. cecces's 23,595 3,409 Palatine ........... 222,786 95,381 

F Cc . Swiss Natl. ........ 221,898 133,575 

Sa Vaya ee 143,202 72,990 
SE Seu viceveuaaes 227,793 OG;371 BcaMdtMAVie .nccccce cecces  seevne 
Aachen & Munich .. 195,650 70,491 Swiss Re. ......... 161,995 74,754 
ME caccaen acces 45,575 23,826 South German ..... 120,016 67,841 
pS eee 166,355 76,480 Scot. Un. & Nat. (F.) 376,623 110,681 
British Dom. ....... 9,362 1,948 (M.) 4,216 4,411 
Balkan Natl. ....... 248,237 210,518 Second Russian .... 169,975 101,502 
Bulgaria First ..... 313,777 177,912 Warsaw ........... 49,691 26,829 
Caledonian ........ 311,775 190,870 Yorkshire .......... 114,814 59,663 
a, a eer 37,304 26,755 Union, Eng. ........ 111,105 $1,191 
Com. Union (F.).... 773,224 490,710 Urbaine, Fr. ....... 71,388 54,229 
(M.).... 18,918 6,948 Union & Phe. ..... 140,239 80,446 
First Russian ...... 329,602 174,900 ane 
€ « 9 
- raed ihn aeeaaliatea al eae By Change of Interest Voiding Policy 
Aaa voll << ahiigaialaiale 184.169 gg399 _ A contract of sale of real estate ac- 
Salamenien ten .. 476.433 278.556 Knowledged receipt of part payment 
Snternations’ Re. 122356 71.497 @nd provided for the delivery of war- 
—aaC€ lin ..... 594.915 981 535 ranty deed upon other payments being 
La I . G (F.)...1 542.746 983.339 Made. The contract spoke of rent and 
. = ies (M.).. "239 93% 265.873 authorized such rent to be credited 
Munich aly 104.061 653.652 upon purchase-money installments; but 
en Sen & Lanc. (F) 062.408 137.122 there was nothing in the contract ab- 
= = (M._) "54545 15 922 rogating it or authorizing a forfeiture 
— "4611277 243.600 1m case the vendee failed to make the 
‘ — ‘. .9 25 49 Payments. The Alabama Supreme 
se tr lt ae eaat pen Court holds, Cardwell vs. Virginia State 
coats ss ae alla eal neat 94 a7 Ins. Co., 73 So., 466, that the contract 
. ‘ 875 ’ , ’ 
oh a aes name = a. was an unconditional contract of sale 
a (M.) “BT 327 21.125 which violated provisions of a policy 
ten tee , 89 226 63.395 against change of interest and made 
eigen on 01 17o4 the policy void. 
Nord-Deutsche ..... 120,815 64,704 
x 30,10 5,611 Jagr mornin aaa i 7 
Prussian Natl. (F.).. 130,1 7 * : C. W. Bostwick, F. B. Bostwick and 
(M.).. 96,294 57,767 : . fj , 
Paternelle 144.718 64,381 I. Webber, of Hudson, N. Y., have 
Phente Wr. ....... 68.362 25.740 opened offices at 520 Warren Street, to 
Rossia ; a tee 603.822 282.955 do a general insurance and brokerage 
Russian Re. ....... 350,851 183,779 business under the name of the C. W. 
Royal Exchange .... 275,200 109,073 Bostwick Insurance Company. 

















1866 


Entered United States 


North British 
and Mercantile 
Insurance Co. 


Policyholders protected by the entire United States assets, 
with further guarantee in every policy, of protection 
by entire fire assets of the company which 
are many times larger. 


Established 1809 





Springfield Not 


PRESIDENT DAMON TELLS WHY 
THIS DECISION WAS REACHED 





Might Result in Some States Thinking 
Company Assumed Risks of 
Unusual Hazard 


President A. W. Damon, of the Spring- 
field F. & M., said to The Eastern Un- 
derwriter this week, in response to an 
inquiry about bombardment insurance: 

“We have no intention whatever of 
assuming this liability, although the 
laws of this State allow Massachusetts 
companies to do so. At the time of the 
Spanish war this same question came 
up and we were met with opposition on 
the part of one or more insurance com- 
missioners of Western States, who 
realized the possibility of its involving 
us in a very heavy loss in case one or 
more coast cities should be bombarded. 
They took the ground that the policy- 
holders in their States had accepted our 
policies with the supposition that we 
were practically confined to the fire in- 
surance hazard and it was unfair to 
them to risk the life of the Company 
in assuming a hazard which was not 
contemplated at the time they accepted 
our policies. 

Might Make Sweeping Interpretation 

“There is more than a possibility that 
the same attitude might be shown by 
the commissioners in inland States at 
the present time and they might carry 
it so far as to decline to allow us to 
transact fire insurance in their States 
if we assumed this added liability. 

“While I believe the chance of seri- 
ous loss from bombardment is not great 
even should we engage in war with 
Germany, it seems to me the part of 
wisdom that we refrain from assuming 
this liability even though the probabil- 
ities are that it would be all clear gain 
to our treasury if we should issue bom- 
bardment policies.” 





A WAR RISK CIRCULAR 





Wilcox, Peck, Brown, & Crosby Predict 
to Assured Internal Losses, 
sibly Active Bombardment 


Pos- 





Wilcox, Peck, 
mailed the 
clients: 


Brown & Crosby have 
following circular to their 


The breaking of our diplomatic rela- 
tions with Germany has brought to our 
office inquiries and orders from banks, 
warehousemen, manufacturers, mer- 
chants and residence owners, as to the 
cost of insurance covering against war 
risk, including “explosion, damage by 
invasion, insurrection, riot, civil war or 
commotion, or military or usurped pow 
er” * * * “explosion of any kind.” These 
hazards are specifically excluded in the 
printed conditions of the standard fire 
policies which are required to be used 
by the several] State Insurance Depart- 
ments. 

We call attention to the fact that fire 
insurance policies do not cover against 
loss by fire resulting from many of the 
causes enumerated above. 

At present the rates are quite low 
and there is a market for considerable 
amounts of insurance. It is impossible 
to forecast what need there will be for 
this insurance, but it is certain that 
the moment a few losses occur, and it 
is quite possible that there will be 
losses due to internal disturbances, if 
not by actual bombardment, the rates 
of insurance will be considerably in- 
creased and the market for covering 
such insurance will be restricted. 

We accordingly think we are justi 
fied in calling this subject to your at- 
tention, and shall be glad upon request 
to give you more detailed information 
as to form ef cover and cost of in- 
surance, 
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Boiler not Damaged, 
Court Disallows Claim 


LAUNDRY PUT OUT OF COMMIS- 
SION BY A FIRE 


No Fire in Boiler cient. But Assured 
Wanted to Collect Just 
the Same 


When a policyholder makes a sworn 
claim for the full value of a _ boiler, 
amounting to one-sixth of the insur- 
ance, and afterwards admits that it 
was not damaged by the fire he can- 
not recover any of ‘is damages under 
the policy, from the company. 

Suit was started against a company 
ou a fire policy to recover the value of 
the machinery and equipment of a 
steam laundry in Springfield, Mo. 

The company set up as a defense 
that in proof of loss the insured had 
intentionally, falsely and fraudulently 
over-valued the goods and property lost 
and damaged by the fire, and the ex- 
tent of his loss by the fire, and had 
also claimed as lost, articles which 
were in fact entirely undamaged by 
the fire. 

One of the items in the insured’s 
schedule attached to his proofs of loss 
was the following: “One 40 H. P. Boil- 
er with injector and appurtenances 
$750.00” 

The insured when questioned by the 
Ccurt testified as follows: 

“By the Court: Q. Mr. Arel, tell 
the court and the jury what effect the 
fire had on the boiler connected with 
your place of business. A. The cause 
of the fire directly wasn’t very great 
on the boiler as far as the fire is con- 
cerned. That's what you want to know 
isn’t it? Q. What was it? What did 
it consist of, if anything? A. Well, 
I don’t know whether you would allow 
me to state what I want, but I have 
answered that as far as the fire is con- 
cerned it didn’t damage the boiler any- 
thing to speak of, but it was the fire 
put me out of business. Q. The boiler 
was as good after the fire as it was the 
day before? A. It was. I would say it 
was worth as much for running pur- 
poses, for running there, but it was out 
of business and couldn’t run, so it was 
worthless to me on account of the fire. 
Q. And the loss to the boiler, the dam- 
age to the boiler was occasioned or 
you calculated that on the basis that 
ycur laundry couldn't be operated, and 
it was worthless as a part and parcel 
of the laundry, but was not directly 
injured by the fire itself? Do you 
claim it was injured by the water and 
smoke? A.1 think not. I Think I 
testified it wasn’t. There was no fire 
in the boiler room. I think I testified 
tc that. There was some straw in 
the boiler room yet. I think I testified 
to that. 

“By Mr. Hogsett: Q. Mr. Arel, you 
knew the facts that you have testified 
to here, at the time, the next day after 
the fire, didn’t you? A. Yes, sir. Q. 
You learned these facts at the time? 
A. Yes, sir. Q. You knew these facts 
on January 7, 1915, when you swore to 
the proof of loss? A. Yes, sir.” 

The court thereupon held that the 
ertire policy was therefore void and 
that there could be no recovery by the 
insured against the company.—Arel vs. 
First National Fire Ins. Co. 190 South- 
western. Page 78. 


OVER $6,000,000 RESERVE 





Fireman’s Fund’s Assets Have Passed 
$13,445,000 Mark; Splendid 
Progress Made 
The Fireman's Fund now has a pol- 
icyholders’ surplus of $5,176,192, and a 
net surplus of $3,676,192. Some idea 
of the progress this Company has made 
can be judged by comparing its con- 








REINSURANCE 


NORSKE LLOYD INSURANCE COMPANY, LTD. 
NORWEGIAN ASSURANCE UNION, LTD. 
NORWEGIAN GLOBE INSURANCE COMPANY, LTD. 


Fire Marine War Risk 
Accident Health Liability 





Compensation Burglary Boiler 
Fly-Wheel Use and Occupancy 
Fidelity Surety 


Three South William Street, New York City 


Telephone Hanover 6541 
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dition in 1880 and on January 1 this 
year. The net surplus in 1880 was 
153,172; assets, $741,487; reserve, — . wonn 
my 603. On January 1 the assets were INCORI ORATED 1720 
$13,445,953; reserve, $6,155,238 

The Fireman’s Fund is a name rec- 
ognized by the assured everywhere as 
that of a strong company. The Com- Surance 
pany’s management has been admir- 
able, and reflects credit upon all con- 
cerned. The manager of the Eastern LONDON, ENGLAND 
department, A. K. Simpson, is one of 


the most popular and able of the under- : . R 4 . 
writers East of the Mississippi. United States Branch RICHARD D. HARVEY 
92 William Street, New York United States Manager 





ARLINGT¢ ‘ON ELECTION 





At a meeting of the shareholders of . 





the Arlington Fire Insurance Company, 


Washington, (in liquidation) William Authorized Capital $500,000 


M. Beall was added to the list of 


trustees and the former trustees re- f « e we. 
ms Urirnit National 4 
The board as constituted is as fol- 
lows: Charles R. Edmonston, Burr N. = 
Edwards, Robert C. Howard, W. Bladen 
Jackson, William King, Alexander B. Waluranre UI 
Legare, Samuel L. Phillips, William M. = 
Beall and Isaac EK. Shoemaker. 
a nae DETROIT, MICHIGAN 
"PAY $2,376,000 A Company to be built-gradually and along the indicated 


The adjustment of the Canadian Car li f 
; ines of perm 
& Foundry loss has been made as fol- P anence 


lows: " AGENCY CONNECTIONS SOLICITED 


Total sound value, $11,385,885. 








Total loss, B 679,713. 
Insurance, ,376,000. ARTHUR C. SWINTON 


we 1 Liberty Street GENERAL AGENT New York City 
Dp ia ar S] ¥ . vey ‘yy > _ ’ al 
APPOINTS the i. LYNCH FIRST NATIONAL FIRE INSURANCE CO. 
A. J. Lynch, a well-known New York Washington, D. C. 


City automobile underwriter, has been 
appointed superintendent of the new New York Suburban and New Jersey 


automobile department by Edwin B. Exceptional Reinsurance Facilities Local Agents’ Interests Protected 











Quackenbush, Greater New York. 


Bills (DELAWARE ee Legis- Rossia Insurance Company 


lature require the counter-signature of 
HARTFORD, CONN. 


a resident agent to all fire insurance 


licies and relate to the calculati f 
ioc paaanaenen nooo rs i pore R E f N S U R A N C E 








by fire insurance companies. 





National Fire Insurance Company || BRITISH AMERICA 


OF HARTFORD, CONN. ASSURANCE CO. 



















Statement January 1, 1917, to New York Insurance Department Incorporated 1833 
LIABILITIES 
i rns Me a cs cca a ccacmhorekntae ies sasatabieenenre $2,000,000.00 (FIRE AND INLAND MARINE) 
Funds Reserve to Meet All Liabilities, Re- Eneumance Re- Head Office, Toronto, Canada 
ey SE IL ddan naedas wonudesweuséncvnedewosstees 9,912,715.84 Uni 
Unsettled Losses and Other Claims..... a . «+ 1,878,398.32 nited States Branch 
Net Surplus over Canital and Liabilities......... +++ 3)743,747.60 January 1, 1916 
hafta GE: | dcabuksheteltindintiubeneis $1,939,785.69 
Total assets January 1, 1917............ $17,534,861.76 Surplus in United States..... 776,641.84 
' Total losses paid in United 
H. A. Smith, President F. D. Layton, Ass’t Sec’y F. B. Seymour, Treas. States from 1874 to 1915, 
G. H. Tryon, Secretary S. T. Maxwell, Ass’t Sec’y C. B. Roulet, Gen. Agt. INCIUSIVE ....seeseeeceeroreees 23,984,892. 36 
\ 1 ‘ ~ ‘ W. R. BROCK, President 
SURPLUS TO POLICY HOLDERS, - - — $5,743,747.60 ge ty 9 











March 9, 1917. 


THE EASTERN 


UNDERWRITER 15 











BROKERS ACTIVITIES 








Says Clause Holds 
Record for Length 


BROKERS’ “BULLETIN” ON RAIL- 
ROAD TRANSIT PROVISION 








Involved and Ambiguous Wording is 
Designation in Sharply Worded 
Comment 





What is regarded as the longest 
paragraph to be found in any fire in- 
surance form is the following clause 
in railroad transit policies, issued by 
insurance companies: 


This insurance warranted to be 
in all cases null and void to the 
extent of any insurance by any 
carrier or bailee which would at- 
tach and cover said property if 
this policy had not been issued, 
and to be null and void as con- 
cerns loss or damage by fire to 
said property while on _ docks, 
wharves, piers, bulkheads, landing 
sheds, depots, stations or  plat- 
forms, awaiting shipment and/or 
after arrival, to the extent of any 
insurance against loss or damage 
by fire, directly or indirectly cov- 
ering upon the same _ property, 
whether prior or subsequent hereto 
in date, and it is also understood 
and agreed, than in case any agree- 
ment be made or accepted by the 
assured with any carrier or bailee 
by which it is stipulated that such 
or any carrier or bailee shall have, 
in case of any loss for which he 
may be liable, the benefit of this 
insurance, or exemption in any 
manner from responsibility ground- 


ed in the fact of this insurance, 
then in that event the insurers 
shall be discharged of any liabil- 


ity for such loss thereunder, but 
this policy in these and all cases 
of loss or damage by perils in- 
sured against shall be liable and 
owe actual payment for (only) 
what cannot be collected from 
carrier and/or bailees and/or in- 
surers of property lost or damaged, 
but also shall be chargeable with 
the direct pecuniary consequences 
to the assured temporarily arising 
from delay in collection from said 
carrier and/or bailees and/ insur- 


ers, and the advancing for this 
purpose only of funds to the as- 
sured for his protection pending 


such delay shall in no case be con- 
sidered as affecting the question 
of the final liability of this insur- 
ance, and as soon as collection is 
made from the carrier and/or 
bailees and/or insurers, the title 
of the assured to hold the sum so 
advanced by the insurer shall dis- 
continue, and a portion thereof 
equal to the sum collected from the 
carrier and/or bailees and/or in- 
surers shall be repaid to the in- 
surer, but in case of final failure 
to collect from the carrier and/or 
bailees and/or insurers, a_ portion 
of the sum advanced by the insur- 
ers, equal to the sum short collect- 
ed from the carrier and/or bailees 
and/or insurers, may be retained 
and applied in settlement of the 
actual liability of this insurance 
thereby established (provided al- 
Ways the loss shall constitute in 
other respects a claim under this 
insurance). 


Calls Clause “Poorly Drawn” 


The “Bulletin” of the Fire Brokers’ 
Association of New York thinks the 
clause too long and asks “Did the 
acthor of that clause ever suffer from 
writers cramp?” Continuing it makes 
this comment: 

“The question of the revision of these 
Poorly-drawn, ambiguous clauses is 








ADEQUATE 
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PHILADELPHIA 
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ALL LINES 


LOCAL aNnD GENERAL AGENTS 
PHILADELPHIA, PA. 


NEW JERSEY 
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307 FOURTH AVENUE 





LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide 


‘acilities for Handling SURPLUS LINES 
PITTSBURGH, PA. 





one that deserves earnest considera- 
tion by both brokers and companies. 
As an illustration of the importance of 
the matter, a recent experience of one 
of our members is cited. The broker 
in question had closed a railroad tran- 
sit policy with an assured, involving 
a large premium, but upon presenting 
the contract, which contained the said 
clause, for approval he was naturally 
asked what it was all about. Although 
his explanation enlightened the as- 
sured’s attorney as to the intent of the 
wording, the acceptance of the policy 
was deferred until a letter could be 
secured from the insurance company 
explaining the clause. This letter, 
which was entirely acceptable to the 
assured, contained less than fifty 
words. 

“Query.—Why and for what pur- 
pose were the 341 additional words? 

“We fully understand what was in 
the mind of the author of that clause 
and agree with him that certain para- 
graphs in the Standard Bill of Lading 
should be vetoed by ‘offsets’ in the in- 
surance contracts, particularly thar 
portion of the Bill of Lading which 
states that the carrier shall have the 
benefit of any insurance effected by 
the shipper; we also agree to the ad- 
visability of making the transit policies 
as ‘excess’ insurance, but surely a 
paragraph of 391 words is not neces- 
sary to convey this meaning.” 

* + * 


23 Per Cent. Rate 
Some of the rates for marine risks 
are almost unbelievably high. One 
broker this month placed a $9,000 line 
in cargo for 23 per cent. 
- . 
Bargain Store Rush 
The marine counter of the Automobile 
Insurance Company has scenes nowa- 
days duplicating the bargain counter of 
a department store. Brokers wait in 
line to be served. Another busy office 
is that occupied by the Frelinghuysen 
companies. 
* oe + 


Cornwall & Stevens Change Name 

Samuels, Cornwall & Stevens, Inc., is 
now Cornwall & Stevens, Inc., the 
change being due to a desire on the 
part of the members of the firm to 
simplify the name. Mr. Samuels, who 
died several years ago, had not been 
active for about fifteen years. 

mn“ 7 * 
Blum & Co. Providence Office 

Jos. S. Blum & Co., New York brok- 
ers, plan to open an office in Providence 
in the near future. The office will be 
in charge of M. H. Blum, a brother of 
Jos. S. Blum, and a member of the firm. 





SCHAEFER & SHEVLIN 
2 LIBERTY STREET GENERAL AGENTS 
Representing 
DUBUQUE FIRE AND MARINE INSURANCE CO. 
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Phone: John 2312 
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oe Insurance Company of 


, NORTH AMERICA 


PHILADELPHIA 
CAPITAL, $4,000,000 ASSETS OVER $23,000,000 
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Firemen’s Insurance Co., Newark, N. J. 


STATEMENT JANUARY 1, 1916 
Costas Seek, sss saccrvcessvrivnvere yee $1,000,000.00 
Te ee 2,955,812.00 
Reserve for Unpaid Losses and All Other 
LAS. 664 cbc ceesedvnvitestneses 362,114.00 
WEE FREER oo cbvcesvenssvesecasvcees 2,708,837.00 
TOTAL, ASSETS se ccccccersvcssrvsecees $7,046,763.00 
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DUNHAM, President 
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The Columbian National Fire Insurance Company 


T. A Lawler, Pres. H. P. Orr, Sec.-Treas. 
JANUARY Ist, 1916 
Pee ; piedieeean $1,571,954.84 
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New and Old Standard 
Fire Insurance Forms 
(Continued from page 1) 
the extent of 494 words out of a totai 
of 2,441. 

While it was not feasible to provide 
for the policyholder’s convenience a 
contract very much shorter than the 
existing standard form so far as the 
actual number of words used is con- 
cerned, a great improvement in this re- 
spect was effected by dividing the pol- 
icy into three parts—combining in the 
first part of the policy all the provis- 
ions defining the rights and obligations 
of the assured before loss, following 
this by the provisions relating to mort- 
fagee interest and then adding at the 
end of the policy all the provisions 
applicable after a loss has occurred. 
The first part of the policy under this 
classification comprises 1,159 words 
and, thus, the policyholder, for his pro- 
tection and information, prior to a loss, 
is required to read less than half the 
number of words which are necessary 
to examine under the present standard 
form. If the insured is a mortgagee, 
the second part of the policy must be 
read, comprising 189 words. It is nec- 
essary for the assured to read the bal- 
ance of the policy (comprising 715 
words) only, in the event of a loss, to 
inform himself of his rights and duties 
after the happening of a loss. 

The convenience of the assured is 
also materially increased by the use of 
a marginal index. 


2. More Liberal Treatment of the War- 
ranties and Conditions 


Under the present standard form, 
there are three underlying warranties 
(1) that the insured has not concealed 
o1 misrepresented a material fact (2) 
that the interest of the insured has been 
truly stated in the policy (3) the war- 
ranty against fraud or false swearing 
as to the insurance or its subject. The 
first and third of these warranties are 
continued in the new form as being 
essential to fair dealing. The second is 
ertirely omitted from the new form 
because the statement of the interest 
of the insured in the property is made 
by the agent writing the policy and 
an error in that statement not result- 
ing from concealment or misrepresen- 


tation should not invalidate the con- 
tract. 
Under the present standard form, 


tere are fourteen other conditions, vio- 
lation of any one of which invalidates 
the entire contract either from its in- 
ception or from the time of violation. 
Under the new form, the number of 
these conditions, violation of which 
will invalidate the entire contract, is 
reduced from fourteen to five. These 
are: (a) interest other than uncon- 
ditional and sole ownership (b) build- 
ing on ground not owned in fee (c) 
commencement of foreclosure proceed- 
ings or notice of sale under mortgage, 
to the knowledge of the _ insured 
(d) change in interest or possession 
cther than by death of the insured 
(e) assignment of policy before loss. A 
violation of any of the above five con- 
ditions, without written endorsement, 
invalidates the entire contract. 


Right of the other conditions of the 
old form are practically retained in 
the new form but upon the more liberal 
basis that their violation does not in- 
validate the whole contract but merely 
suspends the insurance while the viola- 
tion exists without written permit. 
These conditions are (1) Other insur- 
ance without permit (2) increase of 
hazard known or controlled by the in- 
sured (3) alteration or repair work for 
more than fifteen days (4) generating 
gas on the premises (5) keeping cer- 
tein explosives on the _ premises 
(6) operating factory between 10 P. M. 
and 5 A. M. (7) shutting down of fac- 
tory for more than ten days (8) vacancy 
or unoccupancy beyond ten days. 

Under the present standard form, a 
chattel mortgage on personal property 
invalidated the entire policy including 
insurance upon property covered by 
the policy but not subject to the mort- 
gage. Under the new policy, the en- 
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cumbrance of personal property by 
chattel mortgage without permission 
merely suspends the insurance as to 
the part of the insured property which 
is mortgaged but re-instates the insur- 
ance so as to cover that property as 


soon as the mortgage is terminated. 


3. The Cancellation Clause is Made Defi- 
nite and Certain 


This clause has been subject to dif- 
ferent constructions in various juris- 
dictions. In some States it meant one 
thing; in other States another. It is 
believed that the clause is now made 
so clear as not to be subject to incon- 
sistent interpretations. The Company 
is relieved from the obligation to make 
a legal tender of return premium with 
nctice of cancellation, but is required 
to refund the excess premium on de- 
mand. 


4. Mortgagee Interests 


One of the worst defects of the pres- 
ent standard form is its failure of pur- 
nose in the matter of the coverage of 
mortgagee interests. By an apparent- 
lv sound judicial construction of the 
language of the present form, the mort- 
gagee, whose interest is covered by a 
Icss pavable clause instead of a stand- 
ard mortgagee clause, is practicallv 
free from all of the terms and condi- 
tions of the policy. Such-a_ policy 
apparently is not subject to cancella- 
tion nor to the requirement of making 
proof of loss nor to any of the other 
conditions to which, under a sound 
nublic nolicy, an assured should be 
held. The new policy, while nermitting 
these interests to be covered as here- 
tofore by mortgagee clauses. nrovides 
a certain minimum contract between 
the mortgagee and the company to 
which the mortgagee will be held in all 
cases excent where the policy is issued 
te cover the mortgagee interest direct- 
ly and not in conjunction with the in- 
terest of the owner. This minimum 
ecntract to which the mortgagee is 
bound under the new policy is (1) that 
the insurance may be cancelled as to 
the mortgagee on ten days’ notice 
(2) that if the insured shall fail to 
render vroof of loss the mortgagee 
must. within sixty days after notice, do 
so (3) that the mortgagee shall be sub- 
ject to the policy provisions as to 
avpraisal. time for payment and bring- 
ing suit (4) that the company. on pav- 
ment. shall be subrogated to the mort- 
gugee’s rights. 

While the changes to which T have 
referred are perhaps the most striking 
differences between the old and the 
new policy. a careful reading of the 
new form will show that many obsolete 
or technical clauses have been elimi- 
nated such as the reference to United 
States standard for kerosene oil and 
the reauirement of a certificate of a 


magistrate or notary public as to the 
henest character of a loss and the 
amount thereof. It will also show that 
many clauses have been so modified as 
ty) be more workable and less harsh 
than in the existing standard form. 


Currency of New York Standard Form 

I believe the New York standard 
form is current in 26 States and the 
District of Columbia. In many States, 
a change of the New York form would 
operate of its own force to change the 
legally required standard to conform 
tu the new New York policy and in 
many other States the custom of using 
the New York standard would effect a 
change to the new policy. In four 
States,. namely, Pennsylvania, North 
Carolina, South Carolina and Kentucky, 
policy forms differing only in slight 
details from the form recommended by 
the National Association of Insurance 
Commissioners are already in effect 
either by law or by departmental rul- 
ing. 


NUCLEUS OF MORGAN FORTUNE 





A Hartford Fire Insurance Company 
Responsible for It in 
Beginning 





In an article on financial leaders in 
downtown New York a writer in the 
“Saturday Evening Post” says the Mor- 
gan fortune had its start through a fire 
insurance payment. The story as he 
tells it follows: 

“A Morgan came to this new country 
from Wales early in the seventeenth 
century and settled on the soil in Con- 
necticut. For several generations his 
successors were undistinguished New 
England farmers. Soon after the liev- 
olutionary War a James Morgan broke 
away from the farm and set up in busi- 
ness as keeper of a tavern on the post 
road at Hartford. Stagecoaches, of 
course, were the chief means of trans- 
portation in those days, and James Mor- 
gan gradually got control of a number 
of stage lines—dimly foreshadowing his 
celebrated grandson’s operations in a 
more extensive means of transportation. 

“Then a big fire happened in New 
York—big, that is, for a place which we 
should now consider only a flourishing 
country town. For some inscrutable 
reason, Hartford has always been a 
home of fire insurance. One of the 
Hartford insurance companies was hard 
hit by this New York calamity. For a 
time its solvency seems to iuave been 
questioned. Evidently James Morgan 
thought it was sound, for he bought up, 
at a heavy discount, many claims 
against it. When the company finally 
paid out he had a very comfortable for- 
tune.” 
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NEW JERSEY NOTES 
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ELECTRICAL INSPECTION 





Attempt in New Jersey to Put This 
Work in Hands of 
Politicians 





Two bills in the (New Jersey legisla- 
ture having relation to electrical in- 
spection are interesting insurance men 
at this time. Bill No. 571 gives to mu- 
nicipalities the right to license electri- 
cal contractors; also to define electrical 
rules of installation, making no mention 
of the national electric code. Bill No. 238 
gives to towns authority to establish 
electrical bureaus and issue electrical 
certificates for inside wiring to the ex- 
clusion of any private organization. 

(Both of these measures, if they be- 
come laws, will increase the fire waste. 
Experience has shown that the most 
satisfactory electrical inspections are 
those of the underwriting associations. 
Whiie the bills were being considered 
in Trenton there was an $8,000 loss in 
the residence of Harry C. Shimer, South 
Orange, caused by a short circuit. 

No more convincing document for the 
need of proper electrical inspection— 
inspection by non-interested parties, and 
not by political appointees—can be 
found than in the report of the Under- 
writers’ Association of Middle Depart- 
ment on fires due to defective or broken 
down electrical equipment. The bulle- 
tin is dated February 16, and a mere 
recital of the facts is most conclusive. 


CONSTRUES TORNADO POLICY 











Water Driven By Wind Through Bulk- 
head Caused Loss—Company 
Not Liable 





A policy insuring against all direct 
loss or damage by windstorms, torna- 
does, cyclones or hurricanes, declared 
that the insurer should not be liable for 
loss or damage caused by hail, driven 
by wind or not, snow-storms, frost or 
cold weather, nor for loss or damage 
caused by fire, explosion, tidal wave, 
lightning, high water, overflow, cloud- 
burst or consequential loss. The policy 
further declared that the insurer should 
not be liable for any loss or damage 
caused by water or rain, whether driven 
by wind or not, unless the building in- 
sured should first sustain an actual 
damage by the direct force of the wind, 
and the insurer should then be liable 
only for such damage to the interior of 
the building as might be caused by 
water or rain entering through open- 
ings made by the direct action of the 
wind. 

The building insured was a frame 
dwelling built on brick foundations, 
standing close to the ocean on a low 
bluff arising from the beach. A bulk- 
head was built in front of it and to 
the sides to protect it from the wash 
of the sea. 

A great storm, in which the wind 
grew to the force of a hurricane, drove 
water at high tide onto the beach, de- 
stroying the bulkhead and cutting away 
the sand which supported the founda- 
tion. The wind then blew so hard that 
it shook the house, and the front of 
the foundation broke, causing the house 
to go down, where it was caught by the 
succeeding tide, broken to pieces, and 
carried out to sea. 

In an action on the policy, the Circuit 
Court of Appeals, Third Circuit, holds, 
Newark Trust Co. v. Agricultural Ins. 
Co., 237 Fed., 788, that the injury was 
plainly excluded from the terms of the 
policy; it being caused by water, 
though driven by the wind, instead of 
by the direct force of the wind. Judg- 
ment for the defendant was affirmed. 
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CASUALTY AND SURETY NEWS 








Favor Graduated 
Scale of Commissions 





VIEWS OF TWO LEADING MANA- 
GERS ON ACQUISITION COST 





Think It Would Make Both Small and 
Large Compensation Risks 
Profitable 


Superintendent Phillips’ recommenda- 
tion that a limitation of acquisition ex- 
pense to ten per cent. of the premium 
on workmen’s compensation business 
was received with a variegated collec- 
tion of opinions. Without exception 
company managers refused to talk for 
publication. The brokers, however, 
threw up their hands in disgust and 
many of them said that it would not be 
worth while going after compensation 
business if commissions are further re- 
duced. They called attention to the 
size of their establishments—engineer- 
ing and inspection departments, great 
mass of detail, etc.—and declared that 
the big offices would be severely pen- 
alized. 

Private Views of Managers 

Tue private views of managers are 
that there should bea sliding scale, with 
small premiums paying larger commis- 
sions. They pointed out that there are 
many $30,000, $40,000 and $50,000 pre- 
miums, and some of more than $100,- 
000, and that a smaller commission on 
the bigger risks would make their writ- 
ing worth while. 

The Eastern Underwriter has_ re- 
ceived from two leading managers the 
following comments on the situation: 

Opinion No. 1 

I believe in a graded commission and 
have advocated same at various times in 
the past. A graded commission has 
been in force in the British Isles for 
the past twenty years and I understand 
it works well. The commission runs 
something like this. Although I can- 
not vouch for its absolute correctness, 
it is near enough to show the scheme: 

15 per cent. on the first $250 

12% per cent. on the next $250 

10 per cent. on the next $500 

7% per cent. on the next $500 

5 per cent. on the next $500 

2% per cent. on all further pre- 
mium. 

This applies on the premium on any 
one policy. I believe that there should 
be a fairly high commission on the 
small policy. There might even be a 
refund to the assured on a big policy of 
the amount of commission not paid to 
the agent or broker. This would cer- 
tainly enable the stock companies to 
make a stronger fight against State in- 
surance and mutual insurance and this 
would be to the benefit of all connected 
with stock company insurance, partic- 
ularly the agents and brokers. 

Opinion No. 2 

I do not think I can give you any 
views for publication on the “Acquisi- 
tion Cost” question, excepting to sug- 
gest that there might be a graduated 
scale of brokers’ and agents’ commis- 
sions. On some of the very large risks 
a lower rate of commission might be 
paid without treating the broker un- 
fairly, but for the great majority of 
risks he is not too well remunerated 
how, in fact, the ordinary run of small 
compensation risks have no charm for 
the agent, the remuneration being so 
Small. 





HEALTH HEARING 
The Mills’ bill received a terrific 
scoring at the hearing in Albany on 
Tuesday. Most of the New York pa- 
bers gave their space to those who 
spoke against the measure. 


WITH THE LEGISLATURES 





Ohio State Insurance Bill Effective May 
14—Rhode Island Co-De- 
fendant Bill 


The Eastern Underwriter has sought 
legal advice on the date of effect of the 
bill passed in Ohio last month exclud- 
ing companies from writing compensa- 
tion ‘business in that State. This bill 
was approved by the Governor on Feb- 
ruary 19 and filed with the Secretary 
of State on February 20. Counsel has 
advised that it is governed by the con- 
stitutional provision making bills effect- 
ive 90 days from date of filing with the 
Secretary of State, which makes the 
date May 14. 

A bill has been introduced in the 
Rhode Island Senate, (Senate 117, Sen- 
ator Casey) providing that it shall be 
lawful for the plaintiff in any action for 
loss from death or personal injury to 
prove that the defendant is insured and 
that the insurance company is the “real” 
party in interest defending the suit. 
This bill tends to encourage juries to 
make maximum awards where the de- 
fendant is insured whereas it might be 
inclined to be lenient if he were an 
individual and unprotected. It is un- 
just for that reason. Similar bills have 
been introduced in several other States. 

Massachusetts has enacted the liabil- 
ity loss reserve law, adopted by the 
Insurance Commissioners’ Convention 
at its meeting in New York December 
12. 





NEW BRITISH COMPANY 

The appearance of a new insurance 
competitor in the field at such a time 
as this—when promotions are few and 
far between and chiefly of the marine 
insurance type—has, of course, aroused 
considerable interest, says the Man- 
chester “Policyholder.” It is believed 
that the United Motor and General In- 
surance Company Limited is the first 
rew comer taking the powers which 
require a deposit of £20,000 that has 
gone through since the outbreak of 
war—a fact which alone gives the 
latest competitor distinction. 


The Western Casualty Company of 
Chicago has applied for admission to 
New York. 

A compulsory health bill will be in- 
troduced in the Pennsylvania Legisla- 
ture. 
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Laconia Death Loss 


Under “Lloyds” Form 


FOREIGN TRAVEL POLICY GIVES 
BROAD COVERAGE 


Cedric Ivatts, Lost on Torpedoed Liner, 
Took Policy Day Before Sailing 
—Rates 2 Per Cent. 


As a result of the sinking of the 
steamship “Laconia,” the underwriters 
at Lloyds, London, will pay to the es- 
tate of Cedric Percy Ivatts $12,500 on 
a policy he took the day before sailing. 
The policy was placed by B. M. Cros- 
thwaite & Co., agents for Underwriters 
at Lloyds in New York. He had ap- 
plied for $50,000 the week before and, 
at the last moment, reduced it to one- 
quarter of the original amount. The 
premium was $250. 

The war zone travel policies as issued 
by Lloyds give comparatively broad cov 
erage for the risk involved. The pro- 
visions of the policy are as follows: 


Additional Premium on_ Belligerent 
Ships 

“This binding receipt is to insure and 

DGD hb cAar cr casuuecaonens against death 


or disablement of assured as the direct 
result of an accident whilst travelling 
from the United States of America to 
Peal diia ala Siew ak 6a or held covered for an 
additional period at a premium to be 
arranged and thence by return to the 
United States of America. 

“Warranted neutral steamers both 
ways or held covered for an additional 
premium if travelling by other than 
neutral steamers. 

“Warranted assured is not of enemy 
nationality. 

“Underwriters to pay a total loss in 
the event of death, loss of two limbs, 
two eyes, or one of each 
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CONNECTICUT 
WRITE THE GREATEST VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME 


INDEMNITY 
COMPANY 








“Underwriters hereon to pay 50 per 
cent. in the event of loss of one limb 
or one eye. 

“To pay $62.50 weekly for temporary 
total disablement, limited to 26 weeks. 

“Loss of eyes to be understood to 
mean total permanent and irrecover- 
able loss of sight of one or both eyes. 

“Loss of a limb is understood to mean 
the loss by accident or by surgical 
operation consequent thereon of a hand 
or foot at or above the wrist or ankle. 

“Temporary total disablement is un- 
derstood to mean that the assured is 
in consequence of the accident totally 
unable to follow his usual profession or 
business or if he has no profession or 
business to undertake his usual duties. 

“This policy also covers the assured 
against accident occasioned through 
war invasion hostilities or acts of for- 
eign enemies. 

“In case of death, payable to estate 


OF were aee 


INVESTIGATION BILL 


New York Assemblyman Wants Com- 
mission to Investigate Health 


Insurance 


Assemblyman Dewley has introduced 
ir the New York Legislature, a bill creat- 
ing a Health Insurance Investigating 
Commission, to consist of three resi- 
dents of the State, appointed by the Gov- 
ernor with the consent of the Senate, 
one of whom shall be selected from a 
list of ten names submitted by the asso- 
ciation or society representing State- 
wide organized industry; one of whom 
shall be selected from a list of 10 
names submitted by the association 
or society representing State-wide or- 
ganized labor; and the third, who 
shall be the chairman, shall be select- 
ed by the Governor as the represen- 
tative of the public. The terms of 
office of each commissioner shall ex- 
pire December 31, 1921, and he shall 
receive an annual salary of $7,500. 
The commission shall appoint, and at 
pleasure remove, a secretary and fix 
his salary. It may also appoint such 
deputy commissioners, statisticians, 
experts and other assistants as may 
be necessary, and fix their salaries 
lt is made the duty of the commis- 
sion to investigate all matters con 
cerning sickness and accident not now 
included within the provisions of the 
Workmen's Compensation Law; to in- 
vestigate and report to the Legislature 
of! 1919 regarding a method whereby 
existing State agencies may be re-or- 
ganized or extended so as to adequately 
care for the sick and destitute em 
ployes, their families and others in the 
State; to investigate the effect which 
a compulsory health insurance law 
would have on the industries of the 
State from the standpoint of com- 
petition with other States having no 
svch law; and to hold a session at 
least once auring its term of office in 
each county of the State, which meet 
ing shall be advertised so as to have 
the widest publicity among employers 
and employes. The State commission- 
er of health and the State industrial 
commission are directed to co-operate. 
The bill appropriates $100,000. 


— 
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GOES WITH QUACKENBUSH 


J. Albert Campbell Has Had Extensive 
Experience, Specializing in Health 
and Accident 


Since the resignation of J. Albert 
Campbell from one of the leading 
casualty companies there has been con- 
siderable interest evinced in what 





J. ALBERT. CAMPBELL 


connection. It was 
that Mr. Camp- 


. 


forces of E. B. 


would be his new 
announced this week 
bell has joined the 
Quackenbush, general agent for the 
accident, health and burglary depart- 
ments of the Ocean Accident in Great- 
er New York, and general agent of the 
automobile department of the Commer- 
cial Union. Mr. Campbell will be Mr. 
Quackenbush's chief lieutenant. 

J. Albert Campbell is a New York 
City man who attended Villa Nova Col- 
lege, after which he was an officer in 
the merchant service. He attended the 
Travelers Insurance Company’s school 
in Hartford, and later became a special 
agent of the Company in Chicago. Af.- 
ter two and a half years there he was 
made assistant manager of the Mil- 
waukee branch of the Travelers. From 
there he went with the Fidelity & De- 
posit in Texas, developing business in 
that State, and a year ago was trans- 
ferred to New York City, where he 
had charge of the accident and health 
business. 

+ + + 
Awful Plate Glass Record 

In New Jersey last year the com- 
panies had plate glass premiums of 
$175,634; losses of $241,491. Black 
Tom was in large part responsible. 








Prudential Writes Commercial Casualty 
Group 

Prudential Insurance Company 
a group insurance policy 
to 118 employes of the Commercial 
Casualty Insurance Company of ‘New- 
ark. The amount of insurance involved 
approximates $200,000. This is not a 
corporation policy, but is being carried 
by the individual members of the Com- 
pany’s staff. 


The 
has issued 


* ” + 
New Jersey Leaders 
The Travelers led all companies in 
New Jersey in accident premiums last 


year with $199,179; Commercial Casu- 
alty led in auto and teams property 
damage with $59,252; Ocean in credit 
with $10,080; Fidelity & Casualty in 
burglary and theft with $35,428; Na- 
tional Surety in surety with $77,660; 
International Fidelity in fidelity with 


$141,894; Fidelity & Casualty in fly 
wheel with $5,541; Maryland in sprink- 
ler with ‘$1,502; Hartford Steam Boiler 
in boiler with $58,154; Fidelity & Cas- 
ualty in health with $55,633; N. J. Fi- 
delity & P. G. in plate glass with $34,- 


462; Travelers in liability with $231,- 
003; Travelers in compensation with 


$317,666. 
* + * 


New Robbery Policies 

The Fidelity & Deposit Co. describes 
the new robbery policies in the current 
issue of the “Fidelity Journal”: 

Companies writing burglary insur- 
ance, realizing the increasing popular- 
ity of the robbery form of insurance, 
have, after careful consideration, pro- 
mulgated revised forms of policies cov- 
ering messengers against highway rob- 
bery and paymasters against hold-up 
from the time the payroll funds are se- 
cured from the bank until distributed to 
the employes. 

The new forms are considerably 
broader in coverage and are more adapt- 
ed to the needs of the business, there- 
by furnishing the agents with a more 
salable articles at no increased cost. 

The particular features which may be 
called to the attention of the prospect- 
ive purchaser are the two new Clauses 
incorporated in the policies, namely, the 
automatic reinstatement clause and the 
misstatement clause, the former pro- 
viding in the event of loss an immediate 
and automatic reinstatement of the pol- 
icy to its original amount, upon pay- 
ment of an additional premium com- 
puted pro rata and determined upon the 
amount of the loss. 

The misstatement clause provides 
that where certain specified precautions, 
such as guards or the use of private 
conveyances, are warranted that if 
some unforeseen contingency arises be- 
yond the control of the assured where- 
by the custodian is deprived of such 
protection, the insurance is not vitiated, 
but should a loss occur under such cir- 
cumstances the amount paid in settle- 
ment of the loss is based upon the 


amount of insurance purchasable at the 
rate applicable to the conditions at the 
time of the loss. A further added fea- 
ture in the new forms is the definitions 
of robbery and property covered, mak- 
ing the policy more clearly understood 
by the purchaser, thereby eliminating 
the possibility of controversy in the 
adjustment of loss. 
A a * 


Lower Zep. Insurance Rates 

A British paper says that subject to 
the minimum premium payable in re- 
spect of any one insurance not being 
reduced below 2s., a discount of 50 
per cent. will be allowed until further 
netice from the premiums payable in 
respect of new Zeppelin and bombard- 
ment insurances commencing on or 
after March 1, 1917, and in respect of 
renewals of existing insurances falling 
cue on or after that date. The Goy- 
ernment reserves the right to revise 
the rates or withdraw the discount at 
any time. Discount will not be allow- 
ed under any circumstances in respect 
of new insurances which come into 
force before March 1, 1917, or in re- 
spect of the renewal of policies which 
expire before that date. Insurances 
may be effected at the War Risks In- 
surance Office, 33-36, King William 
Street, London, E. C., or at the offices 
ot the approved insurance companies. 

This announcement does not, of 
course, affect certificates of insurance 
issued by the Post Office. 


“This rate reduction is about the 
most effective evidence that could be 
produced to show that Great Britain 
has got the Zeppelin menace well in 
nand,” says the British paper. “At 
the same time we must say the an- 


nouncement will not greatly please or 


comfort the people who have just re- 
newed their contracts for a_ further 
term. John Jones whose policy is re- 
newable on Feb. 25 pays the old rate, 
Say 5s. per cent., but Thomas Jones 
whose policy falls due March 2 only 


pays 2s. 6d. per cent. for a similar risk. 
A rebate to non-claimants would have 
been far better. As it is, we fear there 
will be much irritation more or less 
suppressed.” 
= ~ a 

Philadelphia Casualty Discussions 

John S. Turn, manager of the Aetna 
Life in Philadelphia, recently discussed 
automobile insurance at the Round Ta- 
ble of the Philadelphia Fire Insurance 
Society. These discussions are of un- 
usual interest. Different Philadelphia 
casualty managers take charge of the 
meetings, which begin with a few 
opening remarks, and then an invita- 
tion is given to those present to ask 
questions, which are not necessarily 
answered by the one conducting the 
meeting, but by many others on the 
floor. The meetings have aroused keen 
interest, and have been exceptionally 
educational. 

A + K 


Surety Bonds on Bonded Liquor 

The National Wholesale Liquor Deal- 
ers’ Association of America, alarmed 
cver the rapid spread of prohibition 
sentiment, is urging the appointment 
of a Federal commission to study 
the situation and settle the ques- 
tion of compensation in case of 
national prohibition, says the “Insur- 
ance Post.” It argues that unless time 
is allowed to sell liquor in bond there 
will be heavy losses, not only to the 
owners, but to the government in taxes, 
and to the surety companies which 
have guaranteed the payment of these 
taxes. The distillers are not required 


to pay the tax on goods stored in bond- 
ed warehouses until they are taken out, 
but must give surety bonds guarantee- 
ing their payment, so that the surety 
cempanies are involved for large 


amounts. 
* * *@ 


Hartford’s Stag in Brooklyn 

With high-class vaudeville talent to 
entertain, the stag and smoker held in 
Brooklyn on Saturday last, under the 
auspices of the Hartford Accident and 
Indemnity Company’s men in New York 
City, was enjoyed by two hundred rep- 
resentatives of the Company. A large 
number of brokers were guests; also 
some representatives of the Hartford 
Fire. 


SOHMER & HARRIS MERGER 


Fire Agency Combines With Life and 
Casualty in Larger Quarters— 
Other Changes 


William Sohmer announced this 
week that A. A. Harris had succeeded 
P. J. Schmidt as a member of the firm 
of William Sohmer. Mr. Schmidt has 
entered the brokerage field. Mr. Harris 
for seven years has been a partner with 
Mr. Sohmer in the agency of Sohmer 
& Harris, general agents of the Equit- 
able ‘Life and the Standard Accident. 

In conjunction with this action, the 
fire agency of William Sohmer, former- 
ly at 75 William Street, and the Sohmer 
& Harris agency, formerly at 29 Liberty 


Street, have been merged and now oc- 
cupy larger quarters at 37 Liberty 
Street. This move was made to in- 


crease the efficiency and service of all 
departments. 

The ‘William Sohmer agency repre- 
sents the German-Alliance and the First 
National for fire and the latter for auto- 
mobiles also. ‘Simultaneous with the 
other changes in the office, a special de- 
partment was created to offer greater 
service for automobile business. In 
this connection, the agency announced 
this week the appointment of George 
F. Murphy, who has been with Jackson 
& Potter since that agency was organ 


ized. Mr. Murphy will have charge of 
several departments beginning March 
19. 


Another change which was made in 
the agency this week was the appoint 


ment of Leo Roth as office manager. 
Mr. Roth has for several years past 
been connected with the Phoenix of 


London and has been in the business for 
26 years. 

Sohmer & Harris last year paid for 
$2,500,000 life insurance for the Equit- 
able and ranked 16th in point of paid 
business among the general agencies of 
the Company in the United States. The 
agency was one of the leading producers 
of the Standard Accident also. 





WITH McCONNELL & CO. 

F. Morris Miller joined the staff of 
E. B. McConnell & Company, general 
agents for the bonding department of 
the Maryland Casualty Company on 
March 1. Mr. Miller has had consider- 
able experience in fidelity and surety 
underwriting, and was formerly assist- 
ant manager of the Detroit office of 
the Fidelity & Deposit Co., of Balti- 
more. He has been with the Fidelity 
& Deposit and the American Bonding 
Co. for eight years. In his new posi- 
tion with E. B. McConnell & Co., he 
will devote his energies mainly to the 
supervision and devalopment of the 
business of the judicial department. 





C. A. CRAIG, President 
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CASUALTY AND SURETY POINTERS 








DECISION STILL HOLDS GOOD 


Courts Following Decision Rendered 27 
Years Ago in Paul vs. 
Travelers 


GEORGE PF. 





By KAISER 
Cases similar to that of Paul vs. Trav- 
elers Insurance Co. were decided by 
the New York Court of Appeals twen- 
ty-seven years ago, and have been fol- 
lowed generally by the courts of other 
States. 


The facts in this specific case were 
briefly: A man named Paul was a 
guest at a New York hotel. He re- 
tired for the night and was found dead 
in bed the next morning. When the 
body was discovered the air in his 
sleeping quarters was strongly impreg- 
nated with illuminating gas. In an 


action on an accident policy indemni- 


Curtis- Fisher Debate 


Oo 
fying the beneficiary against loss by 
bodily injuries “through external vio- 
lence and accidental means” the trial 


court awarded judgment to his repre- 
sentatives holding his death to be ac- 
cidental. The judgment was affirmed 
by the Court of Appeals in an opinion 
holding that: 

“An accident is the happening of an 
event without the aid and the design 
of the person and which is unforeseen 
* * * As to the point raised by the 
appellant that the death was not caused 
by the external and violent means with- 
in the meaning of the policy, we think 
it is a sufficient answer that the gas in 
the atmosphere as an external cause 
was a violent agency in the sense that 
it worked upon the intestate so as to 
cause his death. That a death is the 
result of accident or is unnatural im- 
ports an external and violent agency as 
the cause.” 


on Health Insurance 


(Continued from page 9) 


less proper a subject for taxation than con- 
tributions by the employer to education or 
workmen’s compensation? If so, why? 

A.—14. Your question is both general and 
wide of the mark. Wealth insurance on the 
same basis as education would possibly be a 
fit subject for taxation, or if industry were 
directly and solely responsible, then a fit sub- 
ject of levy upon the industry. 

Q.—15. Why should medical service under 
health insurance degenerate? (No. 19). 

A.—15. History shows that it has and does. 
Your question was tully answered by the 
doctors, 

Q.—l6. Why should physicians be paid from 


pay envelopes under health insurance instead 


of by check? Incidentally would not physi 
cians appreciate the 100 per cent. collections 
which the compulsory health insurance system 
would insure? 

16. Pay envelope was figurative. Pay 
check means the same thing. Incidentally mer- 
chants would be glad to make 100 per cent. 
collections, and so would the doctors—as they 


-but not as cheap contract laborers. 

Health insurance will not create 

classes. These exist. Health insurance would 

lessen the gap between them. (No. 15). 
A.—17. Classes exist—social classes—resulting 

from education, religion, morals, manner of 

living, citizen honesty, etc., but not as yet by 


are 
Oil? 


legal standards of fitness, dependence and 
paternalism, except those who are inmates of 
institutions. Compulsory health insurance will 


create the quasi-institutional classes. 

Q.—18. Why would paying according to what 
they are worth be bad social economy? 

In regard to Nos. 12 and 13, do you realize 
that the keenest international observer on 
dustrial conditions we have ever had, 
Arthur Shadwell), has found that thrift is 
gteatest in Germany and because of compul- 
sory workmen's insurance, which instills the 
thrift. habit? 

A.—18. (a) The 

(b) I am aware of the 
and of the fact that Dr. Shadwell reasons well 
but cannot prove his argument while the rec- 
ords show that Germany has built up an army 
of pe naeenere and malingerers. 

Q. As to the question of constitutionality, 


question isn’t clear. 
multitude of opinions, 


(No. ‘o, confiscation, (No, 17), these arguments 
did not prevail against workmen’s compensa- 
tion, nor deter the commissions of California 


and Michigan from reporting favorably to health 
insurance since the last meeting of this society. 

A.—19. Quite right as to compensation. It 
is constitutional for an individual to be held 
responsible for the damage he does to property 
or person. It is not confiscatory to determine 


that damage and compel the man who has, to 
pay. 

.—20. It is not true that sickness under in- 
surance has increased abroad, although absence 
on account of sickness has, owing chiefly to 
improved standards of health and better medi- 
cal care, 

, A—20. If it is not true that sickness has 
increased abroad, then the records lie. More 


claims per 1,000 workmen, and longer periods 
of disability; the record de feating your argu- 
ment that detecting the illness in its incipiency 
or that the wage-earner being in position to 
draw part wages, would stop work at once and 
thereby reduce the time loss. 

Q.—21. Why should corruption enter? Would 
not the vigilance of the employe make them 
auditors and vigilant observers to reduce, not 
iMcrease, political inefficiency and corruption? 

. would enter, because it 
Your plan is State dominated and 


21. Corruption 
alwa iys has. 


Politically controlled, although co-operatively 
administe red. Do you suppose that the one 
carrier that the commission must install in 


tach district will be anything but political all 
through, when the State, county, township, and 
Cities are all employers; and one carrier in 
each district will afford places for a horde of 


politicans and the taxpayer 
dollar for each of those. 
QO.—22. Why cannot we all, in this critical 
time in our nation’s history, consider health 
insurance from a purely national point of view 
and base our opinion on the tested experience 
of older nations? 

A.—22. We 


be conserved, 


must put up every 


can, The nation’s health should 
but political inefficiency and cor- 





ruption are squandering 70 per cent, of al 
money raised—national, State and local—for 
such purpose. ‘The proposed plan would but 
add to the squandering and the principle of 
idemnity for preventable waste is wrong. 
AUTO DEALERS’ INSURANCE 





State of Ohio Rules Against Issuance 
of Open Theft Policies 


The Ohio Insurance Department has 
ruled against the issuance of dealers’ 
open theft policies on automobiles cov- 


ering the embezzlement hazard. Sev- 
eral other departments have made 
similar rulings. The Ohio opinion is 
that such forms are in contravention 
of law, in excess of the authority of 
the company writing them and cover 
a form of insurance not licensed by 
the department. 

Under these open policies claim has 
been made upon the insurance com- 
panies where the dealer sold a car on 
the instalment plan to a purchaser who 
dishonestly disposed of the car. It is 
said that, as the dealer is protected 
under the open theft policy, he is apt 
to be careless, or perhaps dishonest, in 
his dealings with the customer, as un- 
der the form -his purchase money is 
insured in any event. 


SPRINKLER LEAKAGE 
Some 1916 sprinkler leakage figures: 


ee ee eer 122,418 26,044 
MIOVORIIING © ceca nedess 8,134 4,000 
Phoenix (Conn.) ..... 4,448 4,50? 
err rrr rie 27,876 6,738 
mmoce telané ......0<6 15,129 5,421 
a 35,409 14,225 
("ES eee 8,338 810 
Westchester .......... 11,686 3,899 
MS Se fT eee 13,769 17,219 
Se errr 34,407 23,888 
Phoenix (Eng.) ...... 54,679 10,852 
ere rey 34,491 12,637 


ALLEN TOWN ORGANIZATION 

Fire insurance agents of Allentown, 
Pa., and vicinity met at the Clover Club, 
that city, and organized the Fire Un- 
derwriters’ Club. 

Officers were elected as follows: W. 
K. Mohr, president; Nimson Eckert, 
vice-president; David J. Knoll, secre- 
tary, and John J. Yingling, treasurer. 





W. E. SMALL, President PETER EPES, Agency Mgr. L. P. AMERINE, Secretary 


ACCIDENT and HEALTH | @ or L> LIABILITY 
PLATE GLASS : @ . COMPENSATION 
BURGLARY 5 AUTOMOBILE 


Casualty | Company 


‘ A Company looking 
A Company Devoted to the interests of its 
to Service Representative 





Hoine Ottice: , Georgia 


Surplus and Reserves over $1,400,000, 








The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


HOME OFFICE, 47 CEDAR STREET 
CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 


Russell R. Cornell, Vice-Pres. S. Wm. Burton, Sec. Alonzo G. Brooks, Ass’t Sec, 


RELIABLE AND ENERGETIC AGENTS WANTED 








BUSINESS=-BUILDERS 


DEVELOPING 
i] Fidelity and Surety Bonds, Liability Workmen’s 


Com 


fy Compensation, Automobile, Accident, Health, 
Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


Mnsushantle Bonding and Insurance Company 
BOSTON T. J. FALVEY, President 
Paid-In Capital $1,500,000 Write For Territory 

























THE SIGN OF GOOD CASUALTY INSURANCE 


HEAD OFFICE F. J. WALTERS 
CHICAGO Resident Manager 


aye 55 JOHN STREET 
F. W. LAWSON New York 
General Man ager 
Liability, Accident, Elmer A. Lord & Co, 


Burglary, Boiler and 145 Milk St., Boston 


Resident Ma 
Credit Insurance — ow Unetend 





Established 1869. 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 














GLASS DEALERS SEEK COMBINE 





The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 


At Meeting in New York on Wednesday 
Effort Made to Increase Price 
50 Per Cent. 


Plate glass dealers met at the Broad 


way Central Hotel, New York, on ABILITY, STEAM BOILER, ACCIDENT, 
Wednesday and, it is reported to The HEALTH, FIDELITY 

Kastern Underwriter, there made ef ~ 

forts to bring about an agreement AND BURGLARY INSURANCE 
among the dealers to increase the price United States Branch 

of glass. It is said the leading agita 


SAMUEL APPLETON, United States Manage: 


tors for this increase were Fisher Bros., 























299 Pearl St.; H. Lefrak, 849 Third Employers’ Liability Buliding, 
Ave.; Friedman & Levine Bros., 316 %3 Broad Street, Boston, Mass. 
Broome St., and S. Kaplan, 21 Henry ACENTS WANTED 
St. The increase proposed was from 
90 to 85 per cent. on May 1, 1914, manu- aiaaee 
facturers’ price list. There was not a | 
large enough percentage of the local y = hi ' 
dealers present at this meeting to take FOUND—On William St.! | 
decisive action and it was decided to Bright ideas used by 
cal] another meeting. successful Casualty men 

This increase represents a raise of 
50 per cent. in price of glass. The Each week in | 
present discount of 90 per cent. is an 
increase of from 60 to 70 per cent. THE EASTERN UNDERWRITER 
over the price paid a year ago. Addi- Subscription $3 a Year 
tional facts regarding this situation will ; tial =| 
be published next week. = 8 




















20 THE EASTERN 


UNDERWRITER Marc*. 9, 1917. 








The Columbian National Life Insurance Company 
BOSTON, MASSACHUSETTS 


ARTHUR E. CHILDS, President 





The Agents’ Winning Combination 
LIFE—ACCIDENT AND HEALTH—INSURANCE 


Covering Permanent and Total Disability, 
and Weekly Indemnity for loss of time 





The Policyholders’ Winning Combination 


Guaranteed Cost and Good Service 





FOR AGENCIES AND SPECIMEN POLICIES, ADDRESS THE COMPANY 


Great Southern Life Insurance Company 


HOUSTON, TEXAS. 


DEMISOM, 
THE DALLAS | 


aoe Vien For Agency Contracts address 
TExas GREAT 


of oF , 
Austins ue O. S. CARLTON 


SAM ANTONIO COMPANY’, : 
y PRESIDENT 


*DELRIL 




































SPRINGFIELD 


Fire & Marine: Insurance Co. 
Cash Capital $2,500,000.00 


HE SPRINGFIELD for two-thirds of a century has 
transacted business solely under its own corporate 
name, without annexes, underwriting agencies or 

subsidiary companies. An agent of the SPRINGFIELD is 
not a half, a quarter or any other fraction of an agent, but 
is vested with the rights and dignity of an undivided repre- 
sentative of an undivided and independent company. e 
SPRINGFIELD stands today pre-eminent among American 
fire insurance companies. 


SPRINGFIELD, MASSACHUSETTS 


ona — 
a —— 




















Capacity For Local Agents 


You can use our capacity as your own to take care of additional business 
beyond the capacity of admitted Companies. 


Our capacity is as high as $150,000 on a single risk with immediate binders 
and 10% commission to brokers. Guaranteed Underwriters. Use our special 
Surplus Line Department. Special liberal policies for Baggage Insurance. 


MARSH & MCLENNAN 


Insurance Exchange, Chicago 


] Cedar St. 101g California St. #4 ee St. Nicollet Ave. 
EW YORE DENVER LUT INNEAPOLIS 
Ford Bldg. 17 St. John St. 


23 Leadenhall St. 
DETROI MONTREAL LONDON 
THESE OFFICES GIVE YOU THE BEST THERE IS IN INSURANCE SERVICE 








ONE OF THE BEST FORMS OF 
INSURANCE EVER DEVISED IS THE 


Equitable’s Life Income Policy 








EMBODYING A 


NEW DISABILITY CLAUSE 


MW uu 


Under this latest form, if the Insured be- 
comes totally and permanently disabled he 
recc:ves an income for life, without reduc- 
ing the income payable to the Beneficiary 


| after his death, any sums thus paid to him 


being in addition to and not in place of the 
income the Beneficiary will subsequently 
receive. [tis a form that may fairly be said 
to sell itself. Those seeking the latest and 
best in life insurance will do well to 
e : investigate. o 


ML 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE U. S. 
120 BROADWAY, NEW YORK 














San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 


Liverpool 







U. S. Cash Assets, Dec, 31, 1916 $15,627,439.35 
Surplus, 5,460,745.59 
Losses Paid by Chicago Fire, 1871  3,239,491.00 
Losses Paid by Boston Fire, 1872 1,427,290.00 
Losses Paid by Baltimore Fire, 1904  1,051,543.00 





mmo Fondon 
amo Globe 
Insurance Co, 


CIMICED 








Over $152,000,000.00 


Losses Paid in the United States 







HENRY W. EATON, Manager 

G. W. HOYT, Deputy Manager 

HUGH R. LOUDON, Assoc. Deputy Mgr. 
J. B. KREMER, Asst. Deputy Manager 
T. A. WEED, Agency Superintendent 





NEW YORK OFFICE 
80 William Street 











cadence ta cot 


